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Business watches the climb around that August curve where the 1940-rmodel year starts. 
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LETS LEAVE THE WAILING WALL 
and GET BACK TU THE oHOP 


@ Worry never solved anything; but 
there are mighty few problems that 
hard work can’t beat. Waiting for 
something to happen doesn’t make 
a thing any easier when it does 
happen—anticipation is always far 
worse than reality. 


We don’t know what's ahead but 
we do know the world isn’t coming 
to an end. 


Sure, taxes are high. So you have 
to cut costs to stay in business. 


Sure, competition is tough. So you 
have to make a better product to 
hold your markets. 


Sure, Europe is unsettled. But 
there's still business to be had in 
America and a good many other 





For Profits 
MACHINE TOOL SHOW 
CLEVELAND 
October 4 to 13, 1939 











places for the concern that makes 
a better product at lower cost. 


You can't change economic law— 
there is alwaysa market for a better 
product ata lower cost. New Warner 
& Swasey Turret Lathes (faster, 
more powerful, more accurate) can 
help you produce such a product. 


Waiting for something to happen 
is not the American way. We know 
America’s future is safe. We're in- 
vesting our money in new equip- 
ment, to have a place in that future. 
Our new equipment helps us pro- 
duce better turret lathes. And they 
can help assure you a place in 
the future. If your faith in America 
matches ours, we've got a machine 
and some ideas you'll want to see. 


WARNER 


& 
SWASEY 


Turret Lathes 
Cleveland 


YoU CAN TURN IT BETTER, FASTER, FOR LESS... WITH A WARNER & SWASEY 
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Refreshing 


Thirst asks 


nothing more 


It’s natural to get thirsty... anda 
frosty bottle of ice-cold Coca-Cola 
is the best friend thirst ever had. 
Enjoy one now, and get the feel of 
refreshment ...pure refreshment 


... familiar to everyone. 
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A TOWER OF STRENGTH 


BANKERS TRUST COMPANY 


16 WALL STREET, NEW YORK 
AT 44TH ST. 





57TH STREET AT MADISON AVE. 
LONDON 





26 OLD BROAD ST. 





of the Federal Deposit Insurance Corporation 
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THE LITTLE CAR whipping 
bend of the road, heading 
week’s Business WEEK cov: 
ularly apt symbol of what 
the auto industry this mont 
sales curve has taken a s| 
The new 1940 models are 
the corner. Production of 19 
trucks is going to come clo: 
million mark—which is 800.0 
ter than 1938—and sales ha 
ing—contra-seasonally, too 
for the year in the past few 
industry, as a consequence 
up production and sales pl 
1940 models as fast as it car 
the regular, annual, “confide 
previews got under way, a: 
Hudson, Nash, and Willy 
showing off their 1940 ware 
paper and magazine editor 
opened the new season. Sor 
tips on what it’s likely to brin 
story, “Preview New Auto M 


page 18 


Wind-Up 

(FTER A LAST-MINUTE SCRA 
hectic than usual, Congress 
washed off its slate last weel 
home for the summer. Every! 
all over but the shouting 

by a long shot. In the last 
session Congress lit into the A 
tion with a big stick, gave 
beating it could. Now that 
officially finished, Congressm« 
ing to try and find out whos 
folks back home were on. And P 
Roosevelt, trving to get an 
the same question, is likely 
telling the people that the 
took didn’t hurt him nearly 

it did them. What went or 
weeks of Congress, and why 

A full-page ta 


Congressional Record,” 







story on page 15 
on page 
briefly and completely what 
in the 1939 session that was 


to business—what laws were 





what bills rejected, what bills 
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wa Plan 
CHAIN STORE TAX in Jowa 


‘A 


apply to filling stations, 
. there began operating un- 
they called the Iowa plan. 
to the chain tax, there had 
. ecurity levies, and a threat 
“ » (1.0. was going to organize 
on employees It was too 
e oil companies They started 
r stations over to independent 
frst in Iowa, then in other 
But the trend toward the 
s being reversed now. There’s 
state legislation against the 
one thing, and unionization 
a bogey now. But most im- 
t of all, the men who were good 
for the oil companies didn’t 
good small independent business 
The story—* ‘Iowa Plan’ on Way 
—page 27. 
robe 
poweRFUL California Jand-owner 
pm, the Associated Farmers, which 
< plenty of combing over in two cur- 
best-selling books—John  Stein- 


¥ {Williams’ “Factories in the Field”— 
1 the form of an investigation by 
Bob La Follette’s Civil Liberties 
ttee. Meanwhile, though, the A.F. 
- kely to get into a scrap with the farm 
nd cannery unions—more than a scrap, 
fact, a major engagement. What’s com- 
z up, and what the background of the 

la Je California land-labor situation is 

\ ve 32 


lectrical Appliances 
e1 P HE ELECTRICAL APPLIANCE INDUSTRY had 
: ad time of it in 1938. This vear things 
ip e different. Electric refrigerator sales 
ip 530. Washing machines are up 
Electric ranges are up 18%. Water 
eaters are up 47°. Electric roasters and 
-washers are comparatively new items 
t are now getting a nice play. The 
ry—“Appliance Sales Boom”—page 


at ) 


elevision 

HERE HASN’T BEEN MucH television talk 
enact since manufacturers began to put receiv- 
ng sets on sale last April 30. What’s 
een happening in the field since then, 


we Bow tclevision was making news again 

NUMBERS? Bthis week, and why only 800 sets have 
been sold out of a total of 5,000 manu- 
factured—page 24. 


Men’s Wear 


Men's CLOTHING MANUFACTURERS start to 
appraise their prospects for the fall sea- 
son along about the first week in August. 
When they finished up last week they 
decided that, even if the year wouldn't 
set y new records, it was going to 
show the biggest sales since the good old 
[ 1929—page 19. 


CATION 


k’s “Grapes of Wrath,” and Carey | 


g to have a real concrete worry | 












WHY ANTI-FRICTION BEARINGS? 


The automobile makers who adopted the 
New Departure Fan and Pump Bearing, 
when it was offered as another “new de- 
parture” in 1937, report literally phenom- 
enal service records, One company, with 
150,000 cars in the field, had only one replace- 
ment of these bearings reported the past year. 


Nor is this case exceptional at all. Through- 
out industry, with machinery of all kinds, 
users know from experience that New De- 
parture ball bearings do reduce maintenance 
costs. That is why more machinery manufac- 
turers use more New Departures every year. 


To secure the interesting brochure, BW4, 
“Maintenance Can Be Reduced,” write to 
New Departure, Division General Motors 
Sales Corporation, Bristol, Connecticut. 


124,000 MILES! 
NO LUBRICATING! 
NO ADJUSTING! 


NO MAINTENANCE 
EXPENSE! 









The New Departure Self - Sealed 
Fan and Pump bearing, illustrat 

ed here, was in good condition 
after 124,000 miles on the hig! 

ways for a Kansas City-Memphis 
trucking company—original lu- 
bricant in good shape, seals stil! 


tight and no maintenance required 


NEW DEPARTURE 





BALL BEARINGS 


' Worthing Rolla Like a Ball ¢ 








NEW DEPARTURE... PIONEERS FOR FIFTY YEARS 



































































They Built a Better 
Mouse Trap...and 


ERIE BEAT A PATH 
FROM THEIR DOOR 


@ Let a man build a better 
mouse trap and the world 
will beat a path to his door. 
But now Emerson’s proved 
wrong! A large trap manu- 
facturer in eastern Penn- 
sylvania is building better 
mouse traps. But they trust 
Erie to beat the path from 
their door! 

You may think a carload of 
mouse traps is an unusual 
load. But every minute of 
every day Erie handles unu- 
sual loads. Speeding east and 
west a diversity of products 
that makes the variety of 
a mail order catalog suffer 
by comparison. 
| What's your freight? Per- 
| ishable fruit, gigantic trans- 
formers, fragile glassware? 
It makes no difference. Erie 
will beat the path from your 
door to the world. And 
chances are you'll save money 
with the fast, safe, econom- 
ical service that’s made Erie 
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Making Money 


Guippen Co., miller, will spend $340,000 
to build a million-bushel soybean eleva- 
| tor in Chicago. 

In the past 10 years, Joseph Spiess 
Co., department store, Elgin, IIl., has 
made six times as high a proportional 
profit on its wash dresses as on the 
costlier kind 

Automatic Transportation Co., Chi- 

cago, pioneer manufacturer of electric 
industrial trucks, tractors, and cranes, 
has received what is considered the 
largest single order placed in this indus- 
try since the World War... It’s an 
order for a quarter of a million dollars’ 
worth of industrial electric trucks—and 
the buyer is the Russian government. 
What’s New? 
Puiturs Perrotecm Co., announces 
that it will soon be producing a hitherto 
rare hydrocarbon called neohexane in 
commercial quantities, “at prices which 
will enable it to be used as a basic in- 
gredient of aviation gasoline having oc- 
tane numbers higher than any heretofore 
used” . . . Till the end of 1938, the total 
known world accumulation of neohexane 
was only five gallons; now Phillips al- 
ready has 200 gallons in storage, and by 
the first of the year it expects to be pro- 
ducing enough neohexane for all de- 
mands. 

Chr. Hansen’s Laboratory Co., Little 
Falls, N. Y., offers Junket Quick Fudge 
mix, a dry powder which, if you add 
water and butter, makes fudge or choco- 
late-cake icing in four minutes. 


Our Times 


Farnsworth Tevevision & Rapio Corp 
is moving its executive and sales depart- 
ments, personnel, and research laboratory 
from Philadelphia to Fort Wayne, Ind. 

Nine mushroom growers and canners 
from all parts of the country have or 
ganized the Cultivated Mushroom Insti- 
tute of America, Inc., 369 Lexington 
Ave., N. Y., and expect to make a co- 
operative merchandising drive on canned 
mushrooms. 

The Texas Mexican Railway will be- 
come the first wholly dieselized American 
railroad—at a cost of $418,000, the price 
of six diesel-electric road engines it is 
buying from Whitcomb Locomotive Co., 
a subsidiary of Baldwin. 


Adhibitions 

For PRACTICALLY everybody nowadays, 
wallpaper is just wallpaper—you don’t 
identify any brand . . . But United Wall 
Paper Factories, Chicago, whose five fac- 
tories are said to turn out one-fifth of the 
national production, are about to end 
this anonymity by launching the largest 


advertising campaign in 
the industry. 

Here’s a chain letter rec: 
by Walter Butcher, vice-pr: 
Bay less-Kerr Co.., Clevelan 

RENO PROSPERITY 
FAITH HOPE CH 
This chain was started 
the hope of bringing hap} 

Unlike most chains, this or 

cost any money. Send a 

male friends, then bundle 

and send it to the person t 

the list. When your name 

to the top of the list, vou 


15,625 women. 


Sales Strut 


Cuarites Mayer & Co., Indi 
partment store, shows a 
room—with slip covers on 
even the walls and draperi« 
customers like the idea and 
covered rooms. 

Pequot Mills, Salem, Mas 
ning a prize contest in which 
managers and sheet buyers 
stores will devise newspaper 
on the theme, “Five Extra \ 
Pequot Sheets.” 

And Brown Shoe Co., St. | 
promote its Air Step shoes 
a prize contest in which wom: 
invited to fashion their own s! 


She Stuff 


“Every Woman in the land, | 
girls to old ladies, is part of t 
market. Not one of them ha 
mirrors,” said Carlton K. Matso: 
relations director of Libbey-Ow: 
Glass Co., at the annual meet 
Mirror Manufacturers Assn 

The Hertz department store 
Haute, Ind., uses its corsec dey 
to assist in the sale of stock 
When a woman is being fitted for 
or a corselette, she is measured 
stocking length, and then is give 
bearing the measurement and is 
to the hosiery department 

Miss Emma Lou Fetta, press « 


of The Fashion Group, has writ! 


detective story, “Murder in Styl 
the Crime Club, Inc., is about to } 


Add What’s New? 


“Scutt Corres, Ready to Drink. 


offered by William Scull Co., ¢ 
N. J., with the slogan, “No M 
Fuss! No Coffee Pot!” ...N 
there any grounds to dispose of 

A new quinine tonic that can 


used in mixing gin drinks is being 


duced by White Rock Mineral 


Co., bottler of White Rock Mu 


Water .. . The tonic is called Q 
can be used as a mixer without 
fruit juice, because it contains citr 
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WASHINGTON BULLETIN 





isHincTON (Business Week Bureau) 

Improvement of business without 
tenefit of the spend-lend bill, the 
ling of bumper crops on top of 
Swollen carryovers, and the pros- 
Sect that the coalition of Republi- 
Tans and conservative Democrats 
nay upset more New Deal apple- 
arts next January are combining to 
ippur Roosevelt in his search for a 
ew political formula. Call it a new 
abbit from a new hat if you like, 
ut what the President needs is 
komething to accomplish three ob- 


Ow ee 


ectives: 

) (1) Make the Administration the 

Deader in the improvement of busi- 
ess—do something to make it ap- 
pear that the gains are being scored 
hecause of. rather than in spite of, 
he New Deal. 

(2) Work out a new and dramatic 
av of handling the farm surplus 
and low farm price situation—sub- 
idies, for example, or, better yet, 
some vast amplification of the food- 
stamp plan for moving surpluses in 

Sa way that would bring an obvious 
oversupply into economic balance 
with an obvious need. 

(3) Divert Congress from its evi- 
‘dent intention to undo New Deal re- 
forms by giving Congress something 
new to fight over—but not at the 
irisk of another major defeat on the 
eve of the conventions and the elec- 
tion campaign. 

If Roosevelt can find answers to 
these three problems, he may have 
ithe political bear by a nose-ring in- 
‘stead of by the tail next winter. 


More and Higher Taxes 


Blt LOOKS LIKE TERRIBLE POLITICS, with an 
election so close at hand, but the Admin- 
istration apparently is getting set to 
push down income tax exemptions next 

session. Politics may finally prevail but 

S there's no gainsaying the fact that Henry 

Morgenthau needs the money—badly. 
Time was when Sen. Bob La Follette 

was all alone in advocating exemption 
iis—a move that would not only bring 

a lot of new taxpayers but increase 
pthe tax paid by everybody now on the 
list. However, Bob has apparently won 

e President over. 


hrs ney 


a 


’ 


or emg 


)Kick on Kicking In 
(MENDMENT OF THE Hatcu BILL is being 
tly urged by government clerks. 
want a ban on soliciting of funds 


re come: 


iy purpose by their bureau chiefs. 
particularly object to the distribu- 
f prepared forms for them to fill 
i stunt that carries the implication 
eir action either in kicking in or 





failing to will be cherished for or against 
them by their superiors 

Latest grievance is a form asking De 
partment of Agriculture clerks to con- 
tribute to the Roosevelt Library at Hyde 
Park. Elwood H. Seal, corporation coun 
sel for the District of Columbia, inspired 


the “raid 


Walsh-Healey Hit 
First court test of the Walsh Healey 
Act has backfired on the Labor Depart 





Analyst 





Pinchot 
Dr. Gardiner Means, an ultra Brain 


Truster who doesn’t mix with the 
Corcorans and Cohens, any more 
than his colleague Adolf Berle does, 
is on a holiday in Sweden trying to 
forget about this country’s econom- 
ics. But before leaving, Dr. Means 
completed a 2-year job of analyzing 
the structure of American economy. 
The study, which will be published 
in September, will analyze the or- 
ganization of industry and govern- 
ment and outline the utilization of 
our national resources jn satisfying 
American consumer wants. Deep 
stuff, maybe, but so was “The Mod- 
ern Corporation and Private Prop- 
erty” (Macmillan), which has be- 
come a standout on the “must” 
reading list of economic and busi- 
ness literature. Those who have had 
a look at the new book say it’s just 
as much of a wow. In it you will 
get a striking picture of the behavior 


of prices in a free economy. 


ment and the C.LO., which looked to the 
624¢ minimum wage prescribed for East 
ern mills as a crackdown weapon to us 
against Bethlehem Steel and other cor 

panies. The District of Columbia Court 
of Appeals holds that seven small Eastern 
independents have a good cause of action 
Their argument is that Sec. Perkins has 
exceeded her authoritv. You can expect 


the case to go to the Supreme Court 


C.1L.0. Loses in Kentucky 


Joun L. Lewis's arrack on Garner was 
made when he expected to show C.1.O.'s 
political strength over the A.F L. im the 
Kentucky gubernatorial primary 
Remember how cocky John L ,as 
when he renominated Sen. Barkley ov: 
“Happy” Chandler last year? Well, Lewis 
had the Barkley machine with him this 
year, and was all set to show up Bill 
Green and the state administration 
which has been interfering with the 
United Mine Workers’ operations n 
Harlan county. But Chandler’s cand 
date, Lieutenant-Governor Johnson, who 
had made Lewis so mad in “Bloody Ha 


lan, romped away with victory 


In Line with Past Performance 


THis MAKES THE RECORD for the last 
three vears pretty nearly 100°,, as far as 
C.1OUs losses are concerned whenever 
the A.F.L. has deliberately tried to spike 
its guns in a primary. And C.1.0.'s 
record isn’t too impressive even in those 
contests where labor has been united o1 
where the A.F.L. has been neutral 

This is the sort of thing that will be 
swinging votes on Capitol Hill until 
something else happens to prove the cur 


rent has changed 


Playing up to A. F. L. 
NLRB knows a HAWK from a handsaw 
when it comes to publicity 

Handouts which announce decisions 
favorable to Bill Green's outfit now are 
headed “American Federation of Labor 
Wins Decision,” while those favorable 
to C.1.0. are headed: “Stipulation Settles 
Labor Dispute”. 


Monetary Study Trimmed 
Repuction from %500,000 to $100,000 
and finally to $25,000 in the authoriza 
tion for studying and developing a na 
tional monetary and banking policy is a 
sore disappointment to Gov. Eccles of 
the Federal Reserve who hoped for big 
things out of Sen. Wagner's investigating 
committee 

With the help of the Federal Rese rve 
staff, however, the Senate committee may 
be able to make a sufficiently good show 
ing by next January to wangle more 
money for the job. Little enthusiasm is 






































CUT TEMPERATURES 
10 TO 20° ON TOP FLOORS 





ON HOT SUMMER DAYS the top floors of 
buildings with flat roofs are even hotter 
than the outside atmosphere. 


es 


-o0LER 


WATER ON FLOODED ROOFS reflects some 
of the sun's rays, and evaporation of 
the water dissipates some of the sun's 
heat .. . and makes top-floor rooms or 
offices COOLER than the outside air. 





\- 

Ne 
BUILT-UP ROOFS of Koppers Coal Tar 
Pitch and Tar-Saturated Felt can safely 


be flooded because they are not dam 
aged by contact with water. 


LET KOPPERS SOLVE 
PROBLEMS 


Koppers also solves many other prob- 
lems for industry. Call in a Koppers 
engineer if your problem involves: Coal 
and Coke, Coal Preparation Systems, 
Coke and Gas Plants, Purification and 
Recovery Equipment, Boiler and In 
dustrial Electric Power Stations, Indus- 
trial Chemicals, Creosote, Municipal 
Incinerators, Castings, Special M 

chinery, American Hammered Piston 
Rings, D-H-S Bronze, Fast's Couplings, 
Materials-handling Systems, Pressure- 
treated Timber Products, Tarmac Road 
Tars, Waterproofing, Bituminous-base 

Paints, Ships, Barges. 


Koppers Company, Pittsburgh, Pa. 








apparent in the Federal Deposit Insur 
ance Corp., which Gov. Eccles hopes to 
gobble up and thereby enable a single 
federal to supervise almost all 


means of inflating or deflating credit 


agency 


Lower Loans to Lenders 


Look For A reduction in interest rates 
by the federal Home Loan Banks on ad- 


vances to building and loan associations 


to help them meet the competition of the 
reduction on FHA-iasured 
mortgages from 5% to 44%, plus the in- 
of 4%. Building and 


loan associations now are able to borrow 


recent rate 





surance premium 


| | from regional Home Loan Banks at 3% 
to 349 This rate isn’t low enough to 
| . : 

| | permit them to meet FHA’s terms and 


still keep their spread of 15° to 2%. 


|| Gold for Tin? 


NAMING of the six civilian 
the War Resources 
Board to act as an advisory committee to 
Army and Navy Munitions Board, 
special significance was attached to the 
the 


With THE 


members of new 


the 


arrival by plane on Thursday of 


Finance Minister and the Minister of 
Mines from Bolivia. Big question in 
Washington: Are we planning to trade 


gold for Bolivian tin, one of the war re 
sources which we lack almost completely? 


No Free Hand for Air Corps 


Back OF THE DEFEAT of the War Depart 
ment’s request to Congress for power to 


negotiate purchase of aircraft without 
competitive bidding is the Army’s tragic 
failure to fly the Following that 
fiasco, the Administration made a face 
saving attack on Maj.-Gen. Benj. D. 
Foulois, then chief of the Air Corps, 
blaming the trouble partly on the Army's 


mail 


for 
Administration couldn't 


negotiations purchase of planes 
Hence, the 


full pressure behind a demand to legalize 


put 


a practice previously condemned 
Congress also refused to compromise 
by authorizing award of plane contracts 
to second and third low bidders, but the 
War Department is getting ready to in 
voke similar authority under a 1926 law 
This will hasten expansion but won't help 
small firms unable to bear the heavy cost 


of developing new models 


Skipping Around Mexico 
Arter Mexico American- 


owned lands and oil properties, a clique 


CONFISCATED 


of brash Hispanos cast a covetous eye 
on other Gringo interests, including Pan 
American Airways, The situation became 
so alarming that Pan American countered 
by threatening to by-pass Mexico on its 
way to South America. 

PAA is now planning a line straight 
the New Orleans 
and Merida, Yucatan—just in case 

Trouble double. In New Or- 
leans, Pan American encountered a gang 


across Gulf between 


comes 
of politicos who used to run with Long 


and who tried to cut themselves in on the 
terminal arrangements. 
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Concress left a boiling p 
it Keep your eye on 

The House study of 
looking to further rey 
year 

House investigation of 
Labor Relations B 
more steam behind 
ner Act 

The Civil Liberties prol» 
La Follette committee, 


tional 
put 
amendments 


issue soon its indictment 


National Association of M 
turers and proceed to 
Associated Farmers of ¢ 


(page 32) 

Skirmishing by the Fed 
serve, the Treasury, and 
Deposit 
dominate the 


Insurance 
Wagner B 
its effort te 


national 


eral 


Committee in 
late a coherent 
and banking policy 

Continued 
hour amendments, sharpene 


agitation to 


statutory increase in the m 
wage rate to 30¢ and a r 
of the work-week to 42 ho 
ing Oct. 24 

Formulation of some new 
ing plan by Roosevelt, sp 
a wide demand for a new | 
money for relief and for st 
of cuts in WPA rolls 

The Dies committee's co 
strafing of “un-American” 
ties. 

Extension of the food-stan 
to cotton goods in the fal 

Development of census pla 
1940, including a 
of housing conditions 

The organized = effort ot 
United States Housing Aut 
to build popular support ft 


national 


pansion of the slum clearance 
gram, rejected by the Hous 
session 

Arnold’s anti-trust drive, pa 
larly his efforts to break pr 
building materials, also to ste 
competition in the oil and n 
industries by continued harass! 
of major companies 

Ickes’ efforts, 


investigation, to 


through a H 
extend = fe 

control over oil production 
ICC’s 

of freight moving on class rates 
SEC's probe of the invest! 


investig 


nation-wide 


policies of insurance companies « 


of their control over the cay 
market which will be spread on 
record of the Temporary Nati 
Economic Committee 


Action by the Justice Dep 


ment to curb any illegal price-t 


ing, under the cloak of the 


trade laws. 


= 
Hot Summer Sched), 
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BUSINESS WEEK’S INDEX OF BUSINESS ACTIVITY 
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OF Ce ee Ee 
PRODUCTION 


* Steel Ingct Operations (% of capacity)...... 

@ Autemebile Preduction ......c.cccccece:s 

* Residential Building Contracts (F. W. Dodge, ei uals delle average in Geum 

* Engineering Construction Awards (Eng. News-Rec. 4-week daily av. in thousands) 

* Electric Power Output (million kilowatt-hours).................... usees 
es ee ee I, BD Bik ceed ccccccecescescesucecececess 
Bituminous Coal (daily average, 1,000 tons)..............00ceccccuccuee 


TRADE 

* Miscellaneous and L.C.L. Carloadings (daily average, 1,000 cars)............. 

* All Other Carloadings (daily average, 1,000 cars)...... 2.2... ccccucucccuces 
Check Payments (outside N. Y. City, millions). . dak ad ee bin eae 
Money in Circulation (Wednesday series, millions)..... ........... » 
Department Store Sales (change from same week of preceding year) 


PRICES (Average for the week) 
Spot Commodity Index (Moody's, Dec. 31, 1931=100)..............445. 
Iron and Steel Composite (Steel, ton)......... siete 
Scrap Steel Composite (/ronm Age, ton)..............55. ecctveeees ee 
Copper (electrolytic, Connecticut Valley, !b.) ae ne sebinatheseos 
Wheat (No. 2, hard winter, Kansas City, ary wii hh ahs whew 


Sugar (raw, delivered New York, Ib.). — hadcekeesehéssvanneeeaneeas 

Gotten Geb, Fee Were, Cedi cccccccecccccscenceses RR re ae ee 

Wool Tops (New York, Ib.)... ee sas then ie a-nation 

Rubber (ribbed smoked sheets, New York, Ib.)............ ahi danny da can 
FINANCE 

“y= Bond Yield (Standard Statistics, 45 issues)........... 2... scenes 


. S. Bond Yield (average of all issues due or callable after eueive years). 
2 S. Treasury 3-to-5 year Note Yield. ane eeenewe 
Call Loans Renewal Rate, N. Y. Stock Rachanse (daily RE ene 
Prime Commercial Paper, 4-to-6 months, N. Y. City (prevailing rate)........ 
Business Failures (Dun & Bradstreet, mumber).............60500cuuccaces 


SANKING (Millions of dollars) 
Demand Deposits Adjusted, reporting member banks... . . pies nveven eee eeene 
Total Loans and Investments, reporting member banks. . . Sens. cdeuece 
Commercial and Agricultural Loans, reporting member banks............ 
Securities Loans, reporting member banks. .............-escccecceeees oe 
U. S. Gov’t and Gov't Guaranteed Obligations Held, reporting member bests 


Other Securities Held, reporting member banks....... peesoceeceeecvéceee 
Excess Reserves, all member banks (Wednesday series).................06- 
Total Federal Reserve Credit Outstanding (Wednesday series)............ 


STOCK MARKET (Average for the week) 
50 Industrials, Price Index (Standard Statistics). ............cee.sceeceeces 
20 Railroads, Price Index (Standard Statistics)... ............. 055s ceeeneees 
20 Utilities, Price Index (Standard Statistics)........ 2... -:eseceeeeecees 
90 Stocks, Price Index (Standard Statistics). pbamwde sade - 
Volume of Trading, N. Y. Stock Exchange (daily average, 1,000 shares) 


* Factor in Business Week Index. *Preliminary, week ended August Sth. Revised. 


AUG SEP OCT 


RLatest 
Week 


60.1 
28,250 
$4,520 
$8,660 
2,325 
3,909 
1,243 


68 
42 
$4,412 
$7,054 


140.8 
$35.90 
$15.42 
10.479 
$0.67 
2.85: 
9.56« 
$0.872 
16.67: 


5.63 


17,462 
22,244 
3,887 
1,181 
10,756 
3,322 


2,476 


114.6 
28.3 
72.4 
94.6 

652 


& Date for 


Preceding 
Week 


24 


59.3 
40,595 
$4,571 
$7,975 
2,342 
3,539 
1,191 


65 
42 
$3,977 
$7,002 


141.9 
$35.87 
$15.17 
10.292: 
$0.62 
2.90 
9.70¢ 
$0.874 
16.58¢ 


5.58" 
2.14 
0.43° 
1.00° 


227 


17,601 
22,135 
3,899 
1,209 
10,682 
3,259 
4,490 
2,512 


116.9 
29.0 
72.2 
96.2 

726 


“Latest Week” 


NOV 


Month 
Ago 


49.7 
42,784 
$4,318 
$7,739 
2,078 
3,530 
1,123 


42 
$4,129 
$7,100 


142.2 
$35.81 
$14.79 
10.16% 
$0.69 


9.93 
$0.863 
16.40: 


5.69" 
2.18" 
0.47 
1.00 


162 


17,109 
22,000 
3,872 
1,192 
10,635 
3,223 
4,292 
2,569 


108.8 
26.5 
66.0 
89.3 

450 


DEC 


6 Months 


Ago 


53.4 
78,410 
$3,279 
$8,564 
2,287 
3,442 
1,427 


61 


$4,063 
$6,663 


—-) 


143.0 
$36.35 
$14.88 
11.250 
$0.70 
2.78 
9.02 
$0.869 
15.73% 


5.72 


16,048 
21,442 
3,767 
1,327 
9,962 
3,247 
3,478 
2,582 


120.7 
30.3 
69.5 
98.4 

718 


on each series on 





Yeeor 


Age 


394 
14,771 
$3,502 
$9,445 
2,116 
3,318 


946 


62 


t6 

$3,965 

$6,465 
—Il1 


144.7 
$36.49 
$14.33 
10.125 
$0.67 
2.75 
8.47 
$0.813 
16.00 


5.75 
2.51 
0.70 
1.00 


249 


14,95! 

20,560 
3,865 
1,176 
9,301 
3,094 
2,924 
2,574 


125 4 
10.5 
61.5 

100.2 
939 


request. 
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The surrounding headlines show how numerous sale 
Cost nc 
manufacturers have found that one way to reduce $12,250 - 
costs is to seek profitable changes in their manu- in 2341 ru 
ra 
facturing processes and equipment. These same per 
manufacturers have also found that only the right eH 
kind of changes pay. R 
0 
These right kind of changes are not always | 
obvious ... they are the result of investigation n : 
and careful study. - 






It may pay you, just as it has paid others, to start— 






today—a new search for hidden opportunities in 






your plant. General Electric engineers are ex- 






perienced in the application of electric equipment 






to industrial needs and will be glad to discuss 






Odificatioy, siti 
500 Annua, beg 


with you, or with your consulting engineers, 






any problems for which an electrical solution may 






be practical. Call the G-E sales office nearest you, 






or write General Electric, Schenectady, N. Y. 
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THE BUSINESS OUTLOOK 


Glowing reports throughout the country are well- 
sustained by statistics, but early auto changeover has 
pushed business a little ahead of itself. Speculators await 
fall test of upturn. Foreign markets watch Hitler. 


Secrerary OF Conmerce Hopkins’ 
statement this week that business is 
good just about makes it unanimous. 
Reports from steel centers, automobile 
dealers, textile communities, and whole- 
sale markets like New York, Chicago, 
and Dallas, glow with “prosperity.” It 
all seems just a bit too good to be 
true—so much so, indeed, that some 
traders in Wall Street have been “cop- 
pering the consensus.” On the theory 
that the crowd is always wrong, they've 
been selling short. 


Rounded Strength 


The fact is, of course, that business 
is much better than expected. Since the 
low of mid-May, industrial activity has 
recovered 12%, and the advance has 
been both steady and _ well-diversified, 
covering durable goods as well as non- 
durable goods production (BW—Augd 

i,p9). Merchandise sales have been 
well sustained, and domestic automo- 
bile purchases in July far outstripped 
production—290,000 to 170,000—leav- 
ing dealers in a comfortably-stocked po- 
sition. Steel is holding nicely at a 60% 
operating level, and the railroads are 
beginning to skim a little earnings from 
the rise in carloadings. Further, there's 
an increasing willingness on the part 
of purchasing agents to order ahead. 
So, all in all, it’s a nice optimistic pic- 
ture. But it has a sober side. 


Business Ahead of Itself 


For the time being, the advance in 
business will be slower. Already the 
Business Week index has flattened out 
around the 100 mark, and the next big 
spurt awaits the completion of the auto- 
mobile changeover from 1939 to 1940 
runs. To the confusion of statisticians, 
most business indexes will probably tend 
to dip this month, only to be followed 
by big jumps in September. That's be- 
cause they’ve been adjusted for a de- 
cline in auto output in August, a bot- 

in September, and a steep rise in 
October. Instead, the shift in the sea- 
nal comes a month earlier this year. 
n making business calculations, don’t 


~ 





be overwhelmed if the index reaches 105 
rather suddenly. Just remember that 
business is a month ahead of itself this 
year. 


On Borrowed Time 


Once automobile production gets into 
full swing this fall, business will be 
vulnerable to a setback—more vulner 
able, say, than 10 weeks ago, when the 
index was down as low as 95. When 
new models come out, a certain sales 
stimulation — results 
chases of new motor cars settle down. 
The effect of this year’s production 
shift, then, is to borrow from the fu 
ture—to sell in September and October 





after which  pur- 


automobiles which otherwise would have 


been sold along about the usual show 
time, in November. Naturally, this bor 
rowing has backed up to the multifan 
ous suppliers of auto manufacturers and 
contributes to the business bulge. 


War and a Fall Upturn 


The stock market is taking this into 
account; it has been listless since its 
rhapsodic rise in the middle of July 
Speculators apparently are waiting to 
see what's what in the way of fall indus 
trial upturn. Strangely enough, British 
traders are likewise not bidding for 
shares, despite the fact that the United 
Kingdom is in the midst of a business 
rally which finds numerous production 
bottlenecks; the Imperial Airways, for 
instance, has stopped taking bookings, 
because it hasn't enough planes and 
cannot get additional ones; airplane fa 
tories are jammed by military orders. 


The Paris Bourse also has been any- 






































































VERY MUCH IN THE OUTLOOK — FEDERAL SPENDING 
And Its Relation to Business 
150 — | i EE 500 
BUSINESS WEEK'S INDEX 
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Does government spending help 
business? Here are some of the data 
needed for an answer, showing: (1) 
That industrial activity picked up 
in 1938 after a big increase in gov- 
ernment contributions to purchas- 
ing power; (2) that during 1934, 35, 





and °36, fluctuations in spending did 
not correspond too closely with busi- 
ness; (3) that the effect of the bonus 
(peak above) lasted a year. Not 
answered by the chart: Does gov- 
ernment spending hurt business—by 
inhibiting private investment? 
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thing but excited over the recovery in 
France. Clearly, speculators and inves- 
tors are waiting for the end of Septem- 


her - 
harvest 


the traditional 
without a war 


waiting to see if 


season passes 


“incident.” 


Any new war scare, of course, could 
easily shock confidence and drop busi 
ness indexes, say, from 5% to 10%. But 


the longer-term trend is still upward 


barring actual war—essentially becaus 
domestic not 
high enough level long enough to develop 
serious internal maladjustments, as in 


business has been at a 


1937; as vet, inventories are not exces- 
there inflation 
buying of commodities, and operating 
costs have not been kited by high wage 


sive; has been no wild 


demands. Indeed, reports of corporations 


for the second quarter indicate that 


fugust 


Business Week - 


profits have been improved 
economies in running expenses 
There is one growing malad} 


Farm 


because 


be watched, however 


holding up largely 


payments, and continued pric 
are bound, eventually, to cut 
ricultural purchasing power 
ment loans and government be 


withstanding. 











The Regional Business Outlook 


PHiLaADeELPHtIA—Business in this—the 
second most congested Federal Reserve 
district: 8,009,000 36,836 
sq. mi.—broadened out significantly this 


people in 


week and last as durable goods factories 
expanded output took on men. 
Already non-durable goods industries- 
clothing, paper, knitgoods, had 
made their turn. The combination has 
produced a fairly rounded recovery with 
payrolls attaining the best levels since 
1937. 
Several 
buildmg materials, paper 
icals—are in the market for new plant 
sudden rush to 


and 


etc. 


leather, 
chem- 


-textiles, 
and 


industries 


and equipment—in a 
get capacity to cope with new orders. 
Increased activity in shipbuilding, 
steel, and railroad equipment led the 
advance in the heavy lines, and now, 
based on backlogs and the rate of new 
orders, it is generally expected that the 
current level of industrial activity will 
persist at least into the first half of 
September. 

There has been a slight drop in re- 
tail sales, but merchants are generally 
bullish on the fall business outlook, not- 
withstanding specifically bearish 
factors: 

1. Anthracite is now 
lowest prices since the World War and 
there is danger of curtailment of pro- 


two 


selling at the 


duction. 

2. Drought has inflicted severe agri- 
cultural losses throughout the region, 
and farmers are using winter forage 
because of poor pasturage. 

But farm income constitutes only a 
tiny fraction of total income for the 
Third Federal Reserve district and 
higher manufacturing operations and 
employment more than offset the dolor- 
ous state of affairs in the anthracite 


mining regions. 


Cuicaco—Right now business in this 
most populous of Federal Reserve dis 
tricts—18,863,000 (190,513 
sq. mi.)—is good: com- 
pared with last year. But business men 
are not counting their 1939 profits on 
first seven months’ promises. They're 


people 


very good, 


watching automobile sales this fall and 
farm prices. 

So far this year, 
gains in automobile and steel produc- 
tiou have kept employment and pay- 
rolls at much higher levels than in 
1938. As a result, retail sales have been 
weeks, 


contra-seasonal 


better-than-average in recent 


and buyers at wholesale showrooms 
have made liberal commitments. 

However, it is generally conceded 
that most of this forward buying is 
based on the expectation that 1940 
would produce another good autumo- 
bile vear—a 10% better year, say, than 
1939. So, if sales of 1940 models fail to 
come up to hopes, a lot of midwestern 
stores may have inventory markdowns 
later this year—particularly stores in 
rural 

To date, farm 
last vear’s levels only because of gov 
ernment benefits. But continued weak- 
ness in hog prices threatens to cut seri- 
ously into cash receipts of Iowa 
farmers this fall; Wisconsin’s dairying 
industry also suffers from low prices. 

This region, however, is the heart 
of the durable goods industries, as well 
as the heart of the corn belt. And 
continued strength in durable goods 
production and a fairly good automo- 
bile year would more than offset the 
mediocre farm showing. Indeed, that’s 
why Chicago business men, when they 
want to find out which way the wind 
is blowing, look toward Detroit, not 
Des Moines. 


areas. ; 
income has held at 


San Francisco Despite foreign 
litical and labor uncertainties, |} 

sentiment in this largest of Federa 
serve districts—683,852 sq. mi. w 
population of 10,244,000—has tal 
turn for the 
under the pervasive influence of 


better in recent 
upswing in business generally. 
Employ ment and pay rolls have 
proved the last s 
months and industrial activity is 


steadily in 


ahead of a 
the mil 


boom in airplane production; (2) 


ning from 5% to 10% 
ago, as the result of: (1) 


erate gains in furniture, cement, « 

(3) bet 
than-seasonal expansion in Jumber | 
duction in the Pacific Northwest (s' 
ulated by reside1 
building activity); (4) 
and silver prices which have lifted n 
ing in Nevada, Idaho, Utah and A 


ing, and motion pictures; 


nation-wide 
higher cop 


zona. 
Retail trade turned up in July a 
the Golden Gate Fair has increa- 
travel, but agricultural prospects 
the fall are not satisfactory. That, « 
threats of more ham 
pension disruption 
trade with Japan, and waterfront dif! 


bined with 


eggs schemes, 


culties next month, has created 
understandable hesitancy to undert 
large forwierd commitments. 
Though an outright break with Jay 
the 
causes nervousness because it would \ 
tually ruin the vital Pacific Coast s! 
ping industry, besides depriving Calif 


is improbable, mere possibi 


nia of a major customer for petrol 
and cotton. Citrus fruit 
having low-price trouble and livesto: 
and general crop returns are just fa 
to-middling. Only the AAA’s m 
bounteous benefits have kept farm 
come up to 1938 levels. 


growers 
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Congress Checks Up at Box Office 
¥ What the voters have to say about that dramatic 
. first act in its fight with Roosevelt will largely determine 
PI . 4 
what will happen when the climax comes next session. 
_—— Wasuineton (Business Week Bureau)— law, although he couldn't ditch what is 
Congress has gone home but the show’s expected to be a hostile investigation of 
not over. Only the first scene. Congress- the Labor Board. On the other side of 
men now will try to find out what you the ledger. the Senate has given La 
as part of the general public think of — Follette another $50,000 to continue op- 
the stick laid on the Administration’s erating his incubator of civil reforms. 
r ackside in the last free-for-all days of Enemies of the labor laws may get their 
— >» the session. Roosevelt, also trying to find innings next session, are confident that 
out, May soon be telling vou that what they will, if John L. Lewis further out 
‘ Congress did hurts you worse than it rages conservative Congressmen. The 
, does him. temperature of the wage-hour issue also 
/ On the basis of the apparent sentiment — will be raised by the jump from 25¢ to 
\ Congress will determine its behavior next 30¢ an hour, combined with a cut from 
\ session. Depending on the country’s reac- $4 to 42 hours a week, effective Oct. 24. 
v tion, Congress may vield or Roosevelt No, there’s been no. retreat vel 
' may try to close the Democratic breach Roosevelt’s reverses can be traced prin 
x nto which House Republicans walked cipally to tactical blunders—first, to his 
Re. last week. The thing to bear in mind - assertion that there was no room in the 
a s that next session will bring last ses- Democratic party for anybody except 
al sion’s drama to its real climax, and the New Dealers, then to the purge which 
coalition of anti-Administration forces succeeded in defeating only John O’Con- 
d will not hold if even a small number of — nor of New York, chairman of the pow 
‘ the Democratic Congressmen who have erful House Rules Committee. This was 
a flouted Roosevelt and voted with the a distinctly hollow victory, for the reins 
= Republicans find out back home that too fell into the weak hands of Rep. Sabath, 
2 many voters aren't pleased from whom they were seized by Cox of 
corgi as che ates ~ A in- 
-f. House Wielded the Cudgel a oes ap —— a 


Political soothsavers are struck by the 
fact that it was the House, not the 
Lt Senate, which really pushed the Admin- 
stration around. They say the reason 
might be that the House this last ses- 
lent sion was “closer to the people”, for its 
entire membership came to Washington 





| 
fa on votes cast last fall. In the Senate, 
1 Ari. | the turn-over was, of course, only one- 
third. In addition, House Republicans 
’ : were well organized under the smart 
aay generalship of Joe Martin, minority 
oer eg leader, while in the Senate, McNary had 
a © to deal with a bunch of individualists 
: whose party allegiance is, let’s say, flex- 
a | ible. For instance, Borah, Frazier, Nye, 
dit. | and Johnson of California 
] Except that his power had once been 
- so great, the spot into which Roosevelt 
r was jostled was not unusual for Presi- 
= | dents nearing the fag end of their sec- 
t ' ond term. The New Deal has been caught 
I, by the undertow of inevitable reaction, 
. | and, as a matter of fact, Roosevelt has 
if } resisted the swing rather successfully. 
’ ; At the outset of the session last Janu- 
; ary he declared that there would be no 
te [ retreat from reforms wrought by the 
fair. | New Deal since 1933. Any further ad- 
— ince may have been stopped, but it is 
| matter of record that, except on taxes, 
) ere has been no retreat yet. He has 
| : ceeded, so far, in staving off relaxing 
—— : f the Wagner Act and the wage-hour 


The attempt to cover up politic il 
manipulation of WPA, involving Harry 
Hopkins and Barkley, the Senate leader, 
resulted in another reverse—an investi 
gation that revealed facts which a loval 
New Dealer, Sen Sheppard of Texas, 


realized could not be suppressed, This 


led to the Hatch bill, whi cons il 


Democrats under Garner's leader 


quickly seized upon to pull dow t 
President's pol tical 


As for the money, whi ant New 


Dealers charge is the root of Roos 


control 


power at the polls, the Congress 

not have voted enough of | ‘ 

sidering the liberality which the Senat 
evinced in undoing the economy MO 
of Rep. Woodrum. Congress appropriated 
about $12,500,000,000 with some « | 
ing from the White House, as compared 
to $11,860,000,000 last session but ¢ 
outlay for national defense, about 

there was little cavil between the W 
House and Capitol Hill, accounts fo 
more than &82,000,000.000 of the 1989 
total. The money will be soon gon 


no spend-lend program to lean « 


No Counter-Offensive Now 


Roosevelt savs he’s not goin 
his case to the countrys nght now 
way—but his spirited claim t! 
that he won an ultimate victory 


historic Supreme Court fight 


with his press conference charge 1 
Congress Was on thy spot bre ne 
apparently docile attitude he manif 


when the House rejected the spend 
bill He didn’t berate the House 
simply claimed that its action 

check progress to recovery In ackno 
edging the right of Congress to legislats 
also had the 


be mistaken, but he didn’t get nast 


he implied that 


Some Washington observers think mavb 
this is a sviptom that he doesn't 
pose to help the Republicans sinh 
Democratic party im 19tu. In t 

ion, the split in the party is not bevond 
repair On the other hand ! Roose 
should decide it Was expedient to 

talk 0 his many friends about A 
Congress done ‘em wrong in rej 





(—» 
Right through the breach in the Democratic Party walked the House 
Republican leaders—Representatives Englebright (whip), Martin (minor- 


ity leader), and Plumley (assistant u hip) -to roughhouse Mr. Roosevelt. 
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the spend-lend bill, he would have an 
issue cut to measure. There are unques- 
tionably a lot of folks 
turbed about the House action that could 
easily be riled when told that they had 


new 


who weren't dis- 


lost new housing for slum dwellers, 
homes for tenant farmers, hospitals, ete. 
On the spend-lend bill, Congress was 


diverting private capital 
the 


taxation. 


suspit ious of 
government 
by other It 
afraid that once the principle was estab- 
lished, direct the 
spending of more and more borrowed 
money into channels directly competitive 
with private industry. But the principle 


to uses determined by 


means than was 


circumstances might 


Business Week - fugust 


of the thing 
much as the 


it Here 


over. 


didn’t 
way 


was 


bother ( 
Roosevelt trie 


another 


was something new from the ck 


Trusters, when the President h; 


1 


ised that he would not spring 


more. Most Congressmen simply 


to stomach a 


I 


jan they 


SUSI 





Laws Enacted 


Tareas his year ction 
the 


porations 


out undistributed profit 


been heralded 


has 


to more extensive 


liminary 


taxes, including personal 
t despite rec ~ 


surprising if Cong 


session, bu 
Treasury and a subcommittee 
be 
year consents to J 
legislation 
National defense 
$2,000,000 000 
Congress. Navy and 
ularly. This progr 
principal weapon in 
hand of 
Relies 


closely 


over 
ti 


aggressor hatio 


WPA's sails we 


ike ly to 


trimmed 


as as they are | be in any 


the appropriation 
less thar las 

ipplemented 
shed 


Administration. However 
of $1,477,000,000 


vear, probably will 


‘ 


ird 
he 


one-tl 
have 
Having tabl 


lard fo 


Congress next winter es 


;O-hour 
of WIA's \ 


days 


by 
the 1 
ment 


onth as star 
wage 
in its closing illy 


the of the 
the 


pressure 
old 


rates W 


practice 
wage ! 


celve on privat 

Ciovernment 
on which Co 
last 


granting h 


year 


practically no 


manner in which 


consolidate seattered bureaus 


| Works, Lo 


Hatch Law An out 
vestigation of politics in 
political ac 
bars tl 
md 


era ins, and See 


growth 
relief, this measure 


bans tivity by federal 


holders, 
conventions 
in WPA 


to national 
ill 


em as delegates 


prohibits political 
traffic 
noo. 000 000 
progran 


$113.000,000 


was 
inelud 
which 


(griculture $1 


appropriated for 
ng a special tem 

i subsidize cot 
Th ! ’ ’ United 


dumping, 


| be used 


ton 


exports 


States’ first excursion 


experiment in it dur 
July 31 Appro 
Commodity Credit 
make 


tored after being 
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HOW TO LOCATE HANDICAPS 
THAT SLOW UP WORK 
TS | ee) oe = 


Only by surveying the work being done at 
each desk can you determine whether or 
not your employees are handicapped by a 
routine that causes expensive bottlenecks, 
annoying peak periods, unnecessary dupli- 
cations, or other needless, costly operations. 
To help you make such a survey in your 


office, Burroughs offers you a copy of 
na large or a small office, 


e first job is to study the “Ways to Save Time in an Office,’’ con- 
ork being done at each desk taining definite and practical suggestions. 


GET YOUR FREE COPY WAYS 


a 
SAVE TIME & 
The demand for this new booklet from 


executives in every line of business has 
already necessitated a fourth printing. 
You can get your copy by calling your 
local Burroughs office. Or, if you prefer, 


write on your own letterhead to— 


BURROUGHS ADDING MACHINE COMPANY 


6018 SECOND BOULEVARD, DETROIT, MICHIGAN 











coming from Currie of the Federal Re 
serve, now one of the President's assist- 
ants, Henderson of SEC, Foley, Tommy 
Corcoran’s protégé who became the 
Treasury's general counsel when Oliphant 
died, and others of their ilk. Though 
Jesse Jones didn’t damn the plan in pub- 
lic, many Congressmen got the idea that 
he didn’t think much of it, and Jack 
Garner's friends certainly didn’t try to 
keep Jesse's opinion secret. Joe Martin, 
House Republican boss, was elated by 
the break, made the most of it by argu- 
ing that, with 10,000,000 unemployed 
still with us in the seventh year of 
spending, pump-priming was a demon 
strated mistake. 


Another Fight in Prospect 

One way or another, Congress and the 
President will have to go to the mat 
about money again next session if for no 
other reason than that the $1,477,000,000 
which the President asked and got for 
WPA—one-third less than last year- 
won't last out the fiseal year. 

As for the next session, considered as 
a whole, the behavior of Congress will 
be most vitally affected by some final 
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Preview New Auto Models 


Settlement of General Motors strike leads ty». 





proved confidence. 1939 production will be 800 0 
units higher than last year. Packard starts 1940 par |e. 


Wuice tHe possisizity of further labor cars and trucks will barely miss 


troubles continues to becloud the auto million mark—some 800,000 unit 
motive outlook, settlement of the Gen- — of the complete 19388 season, in 
eral Motors tool and die strike last the fact that the 1989 model 
Saturday served to lift the tension in De one month shorter “nt 
troit as far as the immediate future is The gain is due almost entire] 
concerned showing in the first seven mor 
Reports of continuing improvement in 1939, which saw better than 2 
retail sales—which skyrocketed contra cars and trucks roll off assemb! 
seasonally to new highs for the year in compared with less than 1) mi 
recent weeks—as clean ups proceeded the same months of 1988 


apace, made factories itchy to get rolling \ 1 7 : 
on 1940 production and sales plans. New Glass on G.M. Cars 


Indicative of the sales trend is that This week marked the beginnin; 
Ford, running neck and neck with Chev industry’s annual series of confi 
rolet in July, jumped its sales 73% over — previews for newspaper and magaz sine 


last year. With most factories closed for itors—Packard on Tuesday, Hud 
change-overs or tapering off assemblies Wednesday, Nash on Thursday, W 

















answer to the two big question marks _ rapidly, it is possible to obtain a bird’s Overland on Friday. In spite of its Vasi 
that hung over this last term—a third eye view of the picture for the entire delay, General Motors won the fir Na 
term for Roosevelt, a war for the world. 1939 model year. Production of 1939 industry publicity skirmish of t! 
Cc WV 
= : 
Back to Work at General Motors Wis 
Eve 
Nas 
od 
(Georg 
al 
ely 
ext 
Pre 
ot 
Bette 
Out 
? , 
‘ 
3 7 : Internat 
GeNERAL Morors was running full steam ahead this week, G.M. as the bargaining agent. The A.F.L. faction of U.A.W Sra 
when a month-old strike of tool and die workers ended in an _ has recognition as a bargainer in five plants, and in 11 mo 
agreement which presaged smoother labor relations for the there is recognition of both sides for their own members. 
future. The workers (shown ratifying the agreement, above) C.1.0. has begun to take advantage of the “break” at G.M 
and the company both seemed pleased with the settlement; with a request to NLRB that forthcoming employee votes 
the union (C.1.0.’s branch of United Automobile Workers) | Chrysler plants be counted on a company-wide basis, and 
was pleased because for the first time it had a company-wide expected to push this policy hard. Elections also are to 
agreement with G.M. instead of plant-by-plant bargaining, held next week at Briggs Body, Motor Products, and Packar 
and the company because strict discipline and outlawing of In the meantime, management will watch future ever 
“quickie” strikes were promised by the union closely to see how things work out at General Motors. If t 
As things stand now, the A.F.L. threat against C.1.0O. union pledge to carry grievances through regular processes ;. 
domination of the automobile plants has been badly smoth settlement is observed and the company holds to its reco tT 
ered, inasmuch as the new agreement will boost C.1.0. pres- nition of majority bargaining rights, a big gain is expected ; 
tige in 42 plants where the industrial union is recognized by — the way of peaceful industrial relations in the Detroit area 
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its announcement on Monday 
proved safety glass to be found 
1940 cars. The unveiling took 
the Libbey-Owens-Ford glass 
loledo with the press and G.M.’s 
». on hand to hear what the new 
do to improve vision 
| 940 car sales season got under 
cially as Packard dealers in De- 
their annual sales convention 
me some 4,000 new models. The 
were elated by two major Pack- 
velopments: a further price cut 
hrought the base price down to 
ees? for the six—S21 under the last 
jos89 price; and a setup whereby the 
ew factory price includes all charges 
weh as advertising, delivery, and hand- 
vhich were formerly considered and 
lvl as extras to dealer and customer 
In the new arrangement dealer's dis 
nts apply to the entire price with the 
xception of freight and local taxes. The 
lealers report that Packard is aiming at 
tter than 105,000 cars, including 95,000 
sixes and 120’s, as its share of an esti- 
nated 3,500,000-car total for 1940. 


Vash Shifts lis Preview 


Nash. with a nicely profitable first 
iif behind it against a big loss last vear, 
roke a tradition for the first time since 
C. W. Nash abandoned Michigan for 
Wisconsin to build cars. It held its pre- 
view at Detroit’s fashionable Old Club 
Even last vear, despite the fact that all 
Nash major operations except actual 
production had been centralized at Pres. 
George Mason's Kelvinator plant, offi- 
als and press traveled to Wisconsin for 
he first showing of the organization's 
ew models 
Studebaker, which has been making a 
emarkable first-vear sales showing with 
ts new low-priced Champion, is tenta- 
tively scheduled to lead off the van of 
next week's car presentations, following 
; ard on the heels of the “Sealed Beam” 
headlamp demonstration by Studebaker 
Pres. Paul Hoffman’s brainchild, the Au- 
tomotive Safety Foundation 


Better Lamps Offered to Public 


Outstanding as an example of coopera- 


tive development, the new headlamp sys- 
stem, which combines the bulb and_re- 


Hflector to improve illumination and 
pre luee glare, traces its rigin to the 
pactive collaboration of lamp manufac- 
pturers, car factories, the American Asso- 
mation of Motor Vehicle Administrators, 
the Automotive Safety Foundation. 
That the new lamp will be a feature on 
many a 1940 car goes without saying. 
Plo the public it will mean better light- 
Sing. but an increased replacement cost. 
Iwo types will be made—one with a 
ered glass reflector (as by G_E., 

= | sol, ete.) and one with a metallic 


tor (Hall Lamp Co., ete.). 
Clirysler, which jumped the gun last 











showing all of its cars to the 





months ahead of the industry in 








Monthly Index Advances Further in July 





















































Due in good part to the sharp in 
crease in the steel operating rate im 
the final two weeks of the month. 
Business Weex’s Monthly Index of 
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Business Activity for July rose to 
100.) from 99.46 in June This con 
pares with SIG im July. 1958. and 


\ hY/ ahowe the 1939 law of G2.S 





general, has delayed its showings this 
vear until Aug. 22—possibly to see first 
what the rest of the industry has to offer 

Buick, originally intending to be well 


ahead of the parade, will follow on the 
28rd, with other General Motors units 
later. Ford, along with Chevrolet. will 


be among the last to unveil new cars 


Men’s Clothing Volume Up 35% 


Fall orders are much higher than year ago. Chain 


manufacturers-and-retailers gain top rank in industry. 


Barney’s advertising is big success. 


ANY MEN'S CLOTHING manufacturer's 
business for the fall season is 700-85 
hooked when his salesmen return about 
July 15 from their nine weeks’ trips. The 
rest comes in by mail up to Nov. 1. So, 
by the first week in August, manage 
ments appraise their prospects. 

This vear may set no new records, but 
it should show biggest sales since 1929 
While °37 reached 75% of the ’29 dollar 
volume, prices were 20-25% lower: 
hence the year was one of such utter col 
lapse that its memory is a_ headache 
Spring sales in °39 were more than 10% 
above “38, a bad year. Now the industry 
has booked anywhere from 35% to 50% 
more advance fall orders than a year ago 

Clothing sales fluctuate with national 
business activity, but the downswings 
are more sharply accentuated because a 
man can usually get by without a new 
suit if he must. The °39 sales increase is 
accounted for solely by better general 
conditions and revived confidence. Only 
Hart, Schaffner & Marx and Palm Beach 
have recently had money and _ inelina- 
tion for national advertising. Nor is the 
current upsurge caused by tricky styles 
or fabrics, since the only major style 


trends are more rough goods and fancy 
patterns for the Joe College trade and a 
hint of a drift toward smooth fits and 


away from the draped effect which looked 
as though the wearer made up his ow: 
design and cut it out with a lawn-mower 

Men’s clothing has had about as un 
satisfactory an earnings record during 
recent vears as any major industry. Sev 
eral trends have run against it. Automo 
biles, radios, and electric refrigerators 
have absorbed more of the average con 
sumer’s budget, left a smaller share fo 
apparel. Generally lower living standards 
force him to worry less about threadbare 
cuffs and shiny seats. The tendency to 
ward undress attire leaves only whit: 
collar men wearing three piece suits every 
day, while others substitute sports shirts 
odd pants, and cotton slack suits for all 
but dress-up occasions 


Too Much for Distribution 


Again, clothing makers confess a seri 
ous sin of omission They have found no 
effective way to increase the buying 
power of the clothing dollar 

Manufacturers recognize that distribu 
tion costs are too high, but don’t know 
the answer. The maker grosses 18% 
20%, is lucky to net 2%. The dealer 
takes 40%, is lucky if he can stay in 
business. The only widely applicable dis 
tribution economy yet devised is that of 


the chains that own their own factories 
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These chains have dislocated the indus 
try’s distribution by increasing their 
stores and their volume. Both Bond and 
Richman are now bigger than Hart, 
Schaffner & Marx, traditional leader. Also 
in the large-volume group with the big 
names such as Kuppenheimer are some 
firms less known to consumers: Greif of 
Baltimore, Curlee of St. Louis, Cohen of 
Philadelphia, Joseph & Feiss of Cleve 
land. Palm Beach shifted a few years ago 
to making up its own suits, is estimated 
as selling 1,000,000 units for close to 
$10,000,000, 


How Contract People Operate 


The loft and contract manufacturers 
are the factors that interfere with the 
larger firms’ increasing sales and earnings. 
Such a manufacturer may contract to 
fabricate yard goods for others, even 
renting sewing machines at so much per 
thousand stitches. His lowest price is sus 
tained only by his usually optimistic 
guess about costs. If it were not for the 
Amalgamated union’s holding his wages 
to industry levels, there is no telling what 
his rock-bottom price would be. Most of 
the 1,600 contract manufacturers whose 
catch-as-catch-can competition harasses 
the substantial houses are in New York. 
Nobody believes they can ever be tamed, 
since two hopefuls replace each casualty. 

Most old-line manufacturers are re- 
signed to never reaching the millenium 
when, as they once hoped, every male 
American would see style and savings in 
buying best suits and overcoats. Some 
quality houses such as Hickey-Freeman 
($55 and up) and Kuppenheimer ($40- 
$60) content themselves with the mod- 
erate volume available from middle-class 
consumers. Some, like Fashion Park, re- 
strict their label to suits at $40 and up, 
produce a secondary line for lower- 
income buyers. Hart, Schaffner & Marx 
is on middle ground at $35-%50, while 
most others start at $25 or $30. Practi- 
cally all of these firms restrict their label 
to one dealer per town, except in the 
very largest cities 


Chains Extend Market 


While the long-established houses held 
for the most part to their policy of pro- 
duction only, Richman stood out almost 
alone with an integrated unit, selling 
its $22.50 suits through its growing 
chain. More recently Bond began rapidly 
expanding its chain and its factories with 
three principal prices, $25, $30, and $35. 
The industry sizes up Bond as bigger 
today than Richman. There are other 
sizable low-price chains, such as Howard 
and Foreman & Clark. Such outfits, 
thanks to the automobile, have practi 
cally abolished clothing stores in towns 
of less than 5,000 population. But for 
volume importance, they have played 
worse hob with low-price department 
stores and basements. 

Department stores specializing in 
medium- and higher-priced lines have not 





felt this competition so sharply. They 
continue to hunt out the best values 
they can find for their established price 
levels. Some, like Marshall Field (Chi- 
cago) and Lord & Taylor (New York), 
buy impartially from makers who cater 
to their trade, and also buy from the 
brand name houses, few of which are too 
proud to private-brand for the sake of a 
heavy order. Other department. stores, 
like Hudson’s (Detroit) and Kaufmann’s 
(Pittsburgh) , place their faith in nation- 
ally famous labels. 

Men’s clothing manufacturers and re- 
tailers have never been first-magnitude 
advertisers, but the outstanding perform- 
ance turned in by Barney's, a New York 
store which lures a tremendous flow of 
low-income customers to an off location 
by spending 10% on aggressive radio ad- 
vertising, is setting a new fast pace. 
Barney’s sells at startlingly low prices a 
million and a quarter’s worth of clothes, 
some of these nationally labeled suits and 
overcoats that their makers piously wish 
they knew how to keep out of Barney's 
hands. A non-advertising merchant in an 
outlying Philadelphia neighborhood has 
built a million-dollar volume in an old 
livery stable, He buys and sells for cash, 
makes no alterations, maintains retail 
prices only a dollar or two above what 
most dealers pay for comparable quality. 
Such freak outlets depend on extraor- 
dinary individuals, but their records are 
inducing the chains and even more con- 
servative distributors to adopt hard- 
hitting merchandising methods. 

No statistics exist on relative impor- 
tance of the various manufacturing and 


Business W eek . 


distributing groups, since 


firms will even tell a compet 
of day. One big manufactur 
private estimate, meanwhik 
his tabulation as nothing lx 
guess. He believes the indust 
annual total of 45,000,000 su 
coats, wholesaling for arour 
000, is split up as follows 

25° for the chains that n 
own goods. 

25° for stores competir 
chains in the low-price field 
chandise comes about 50-50 
big manufacturers and fron 
1,000 loft and contract shops 

40% for stores that sell, at 
the goods of better-grade ma} 

10° for all other forms of 
including mail-order 

If this guess errs, he says 
small a share to the chains ar 


price competitors 


Prices May Be Nudged U pward 


Prospects for clothing price 
tail and wholesale, are not 
The Amalgamated union, headed by s 
ney Hillman, has some 85-90 
production and recently asser 
tention to bring up wages to a 
uniform level. Greif, Curlee, R 
and Schoeneman of Baltimor 
principal non-union manufacturers, | 
able reason why they have 1 
ganized is that they meet or exc 
standards. Hardly anyone ex 


low-wage markets to resist t! 


demands successfully, and 
give prices at least a gentle pus 





A New Method of Freight Transportation 


A newly-developed freight system 
designed to coordinate long-haul 
railway service with short-haul truck 
movements, thus return to the rail- 
roads much of the freight business 
diverted by motor carriers in recent 


years, went on demonstration in the 


r 
railroad exhibit at the New } 
World’s Fair last week. Ab 
push-button control trans! 
4,000-gal. milk: tank from a rai 

a highway vehicle in 90 secon 
inventor is Benjamin Fitch, 
dent of Motor Terminals, Tn 
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Illinois Softens Tax 

Fleeing corporations may be 
be lured back by cut in levy on 
intangibles. 


J gerore April 1 of each year, when 
[llinois personal property returns must 


ade, tax-conscious companies check 
n their bank balances or transfer 
n to out-of-state banks where they 
harder to reach. Immediately after- 


wards these wandering bank balances 
me home, to remain until next year. 

\t the same pre-assessment period of 
any year some sizable company incorpo- 
rated elsewhere but doing its principal 
business in Illinois is sure to realize there 
js an easy way to cut tax expenses. There- 
upon it packs up and moves its corpo- 
rate headquarters, usually to the East 
and never to return. 

In 1938 the most prominent refugee 
from the Illinois tax collector was Middle 
West Corp., which went to Wilmington, 
Del. This year Standard Gas & Electric 
Co. migrated to New York. Illinois law 
has borne down unbearably on holding 
companies with principal offices in the 
state but with charters from other com 
monwealths, since they have paid on all 
of their intangible assets—which means 
they have paid on all securities in their 
portfolios. The situation has been an ex- 
pensive nuisance to the companies. Most 
of them continue their major activities at | 
Chicago but, to escape Illinois and settle | 
legally within some other state, they 
keep their secretary elsewhere and trans- 
port thither for monthly meetings the 
board of directors en masse. 


Assessment Limit Conceded 


Last week Gov. Horner permitted to 
become law, without his signature, a bill 
enacted by the legislature. Only the 
amount used in doing business in Illinois 
will hereafter be assessed. Thus the law 
levies on foreign corporations the same 
personal property taxes that Illinois 
corporations have to pay. 

Pres. Bernard W. Lynch of Standard 
Gas & Electric said immediately that re- 
moval of the heavy tax burden paves | 
the way for moving his company back to | 
Chicago, and that he will recommend the | 
move at the Aug. 17 directors’ meeting in | 
New York. Pres. Purcell L. Smith of 
Middle West Corp. says his company 
would much rather have its headquarters 
close to the scene of its operations, and 
that if the lawyers decide the new law 
has cleared up the difficulties that forced 
he removal he will advocate returning 
to Chicago. So Chicago business leaders, 
who have been trying to raise money for 
ittracting firms that can supply employ- 
nent, are cheered up. They feel sure that 

thout any expense they are going to 

luce the return of Middle West, Stand- 
rd Gas, and several other home-town 
reign-chartered firms. 


‘ 


A FAIR WITHIN A FAIR 


It has taken a World's Fair to make us re- 
alize all over again that ours is not a com- 
monplace business. More than 12 months 
ago we undertook the task of erecting our 
own building at the New York World's 
Fair. Today there has sprung up a trea- 
sure house of wonders devised by the in- 
ventive minds of an organization trained 
to think in terms of practical applications 
rather than spectacular showmanship 








Instead of an ordinary cornerstone laying, we buried the Time 
Capsule with its significant message of our times for people who 
will live 5000 years from now. 


In our laboratory we discovered that everyday experimental 
equipment could be transformed into headline attractions for a 
Playground of Science where visitors crowd the aisles to see the 
shape of their own voices, transmit music over a beam of light, and 
demonstrate to themselves other mysteries of science. 


An engineer's dream was brought to fulfillment in the form of a 
friendly Frankenstein who walks and talks, counts on his fingers 
and distinguishes colors to the delight and amazement of crowds 
who throng his every appearance. 


Our auditorium cannot accommodate the audiences who stand 
in line to witness the triumph of modern woman over drudgery, as 
accomplished by one of our lesser-known appliances. 


To add to the enchantment of the Fair as a whole, as well as our 
own building, Westinghouse engineers took advantage of the latest 
developments in illumination, hydraulics and control devices to 
create the Singing Tower of Light with its breath-taking symphony 
of music, water and light. 


Behind the scenes, Westinghouse has collaborated with the Fair 
and other exhibitors in making possible all the wonders of this 
World of Tomorrow. We furnished the lighting and power equip- 
ment for the spectacular Lagoon of Nations where thousands of 
fair-goers stand nightly in awed wonder. The longest electric stair- 
way in the country, the exterior lighting of the Perisphere, the 
production of Florida climate on Long Island, are examples of a 
few of our transportation, lighting and air conditioning contribu- 
tions to this greatest of all fairs. 


It is gratifying to realize that our own people were able to take a 
World's Fair in their stride and handle it as they would any ordi- 
nary, everyday job. We hope you will visit our building and spend 
time enough with us to catch the spirit of Westinghouse which we 
have tried to interpret to you in our exhibits. 
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nce between them .. . 


OME country folks prosper and some don’t —even 
as you and I. And those who prosper also spend, 
until some forty cents of every dollar shoved across 

nation’s retail counters come from country 


sople’s pockets. 


Which means that in America the market is made 
two nearly equal parts, with this important differ- 
that those country folks who 
osper best and spend the most are easier to single out 
d advertise to than their big-city equals are. 

Easier because of a country magazine that has no 


g-city equal at all! 


' 


Show your country dealers a list of Country Gentle- 
n subscribers in their own localities, and they'll tell 

that the list is almost name-for-name the list of 
at community's best-buying families. (We know 
cause we've tried just that, several hundred times.) 
Then read an issue or two of Country Gentleman, 
d you discover that this quality selection was some- 


WUNTRY 


MTIOMAL ¢ SPOKES 


thing in the cards that simply Aad to happen. For 
Country Gentleman enjoys the privilege and the ad 
vantage of being the greatest magazine of livelihood 
in all the world. 

Over 2 million families strong, its readers come to 
it not just for entertainment, but for news and help 
in the things they live and earn by. They know 
it as a source of money in the pocket... as an 
authority of a century’s standing... as a fighter of 
their battles on scores of fronts with an unbroken 
record of victories. 

In a mighty market where other stand-out adver- 
tising power is rare indeed, Country Gentleman offers 
you the most automatically pre-selected quality 
audience on earth. 

Them as has .. . we gits. Just naturally. 

And, having got, we hold . . . with pages so great 
in influence that no idea backed by them has ever 
failed to get action! 


CMAN 




















The 400- 


The rolling stock for the Chicago & 
North Western Railroad’s new “400” 
train has been delayed by last-min- 
ute changes to bring the design up 
to the latest developments, but Elec- 
tro-Motive delivered the 


streamlined diesel locomotives sev- 


Corp. 


eral weeks ago. So, instead of leav- 
ing them on the storage track, the 
road has them pulling the old “400” 
When the new 
the 


equipment (above). 


train is delivered, locomotives 


In Transition 


will spend their afternoons and eve- 
nings hauling it between Chicago and 
Minneapolis. On arrival at the other 
terminal, the engine will be hitched 
to the front end of the overnight 
“North Limited” which 
leaves on the same run in half an 
hour, will amble the 406 miles slowly 
enough to catch its wind for the next 
afternoon's dash. The road figures 
813 miles a day will be a fair money’s 


worth from each diesel. 


Western 
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What’s Television Doing Now? 
Farnsworth holds first distributors’ convention, 
two big stores want to put up a station, and new company 
is formed. Expect fall sales pickup. 


\ FLURRY EXCITEMENT in the tele 


vision business was caused by three an- 


OF 


nouncements during the past week 

The newly organized Farnsworth Tele- 
vision and Radio Corp. held its first dis- 
Fort Wayne, 
introduced its 


convention in 
and 8, and 


tributors’ 
Ind., Aug. 7 
line of receivers. 

Two New York department 
Abraham & Straus, and Bloomingdale’s, 
applied to the Federal Communications 
Commission for a license to construct a 
television broadcast station in New York. 
already employed 
television, installed in the 
store, to show their wares to large audi- 
ences. The new station, if and when con- 
structed, would be used for public pro- 
grams, including the advertising of goods 


stores, 


Bloomingdale’s has 


over wires 


for sale in the stores 

The third announcement was that of 
the formation of Radio Wire Television 
Corp. of America, in the form of a mer- 
ger of Wire Broadcasting, Inc., a wire- 
program Wholesale Radio 
Service, a supply house, with their sub- 
sidiaries. John Otterson, formerly presi- 


service, and 


dent of Winchester Repeating Arms 
Corp. of Electrical Research Products, 
Inc., and of Paramount Pictures, will 


head the new venture. 


Set Movement Has Been Slow 
Since Business Weex’s special report 
on television (BW—Dec31°38), public 
program service has been maintained for 
three months. Some of the early predic- 
tions have been realized, particularly re- 
garding the slow growth of receiver dis- 
tribution. The firms who have produced 
television receivers and offered them to 
distributors include the Andrea Corp., 
Allen B. DuMont Laboratories, Farns- 
worth, General Electric Co., Philco, 
Pilot, RCA, Stromberg-Carlson, and 
Westinghouse. Only four of 
these firms have been selling sets long 
enough to give the market a good test. 
When the others get behind it, things 
may improve, but at present the selling 
of television very in- 
deed. Estimates of total sales run from 
650 to 1,000, but the best-informed opin- 
ion puts the number at about 800 sets, 


three or 


receivers is slow 


Business W eek 


fugu 


actually sold to and in the | 
public since April 30, in the 
area. This figure is far under 
esti 


facturers’ preliminary 


manufacturers together hav: 


about 5,000 sets, most of whi 
ent warehouse  shel\ 


are on 


dealers’ floors. 


But There’s an Explanati: 


At first the 
sets disheartened the industry 


slow movem: 


good reasons for it were 
In the 
programs is now available in Ny 

the NBC The CB 


mitter, which was expected on 


quic , 


first place, only one 


transmitter 


June, has not yet put in its a) 
When it (this fall) the 
program schedule will stimu): 
In the second place, the mark 


does 


television sets is limited (by 
of $200 to $750) to the type « 
which ordinarily goes away for 


vaner, beyond the range of the ; 


Hence many purchases have be: 
until the fall. A few 
of the technical performance | 
heard, usually in regard to the 
of the pictures (3x 4, to 8x 10 
generally the quality of the recep! 


scattered 


been satisfactory to the layman 


Outside the New York area, 


program service is that in Los Any 


where the Don Lee transmitt: 
operation. This equipment has 
been converted to operate on the 
mission standards of the Radio Mar 
turers’ Association: hence sets 1 


the New York area may be used eq 


well in Los Angeles. At present, how: 


little sale effort 
the Coast 


very 
on 


NBC Expands Schedule 
In New York, NBC continues | 


duce a minimum of 10 program 


a week for its audience of 4,000 


ers (800 sets and 5 viewers to the 


including friends and neighbors 


has announced an increase in the s 


ule to a minimum of 114 hours 
ning Aug. 29. Early complaints ag 
the repetition of film programs hav: 


answered by a policy of “no repeal 
The schedule includes four noonday « 


is being exper 


} 
wy 


hour broadcasts, half short film subject 


and half live-talent, the latter mad 
of interviews, musical performances 
morous skits, educational demonstrat 


etc. The evening programs durin; 


were omitted to preserve 


J 
ran five a week (Sunday and Mond 
the 40-! 


week for the studio crews and engineers 


has 
but 


During August the studio 
shut down for alterations, 
full-length feature films 


each week, and the mobile truck 


are 


+} 


broadeas 


have been picking up outside broacas 


three afternoons a week. Current 
Eastern Grass Court Tennis Char 
ship Matches at Rye, New Yor! 


being broadcast, preliminaries as ¥ 
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_on the afternoons of Aug. 9, 11, 12. 


fina ' 
The mobile trucks, which were out of 


rvice during July, have had an extra 
ra added to them, and have been 


se 
cal 
improved otherwise. 

Meantime, interest in another phase 
of television—big-screen receivers for 
the ters—is languishing. The movie peo- 
ple, after getting over their original 
fricht that home sets would ruin their 
business, went through an opposite phase 
in which they were talking about theater 
television as a box-office stimulant equal 
to the coming of sound. Now they're 
adopting a more realistic wait-and-see 
attitude. 

\ handful of British theaters have big- 
screen (about 6x8 ft.) receivers, and 
the stunt has been tried in Germany, 
too. The German apparatus is probably 
best, but still doesn’t approach the clar- 
ity of a regular movie. And it’s expensive 
The German screen alone costs $30,000. 


Theater People Hold Off 


J. L. Baird, who put the big-screen 
receivers in British theaters, has been 
giving demonstrations in New York, fish- 


ing for the interest of American theater- | 


owners. So far no nibbles are reported 
Besides not being satisfied with picture 
clarity, the movie magnates can’t see 
spending $50,000 or so per installation 
unless they’re assured of programs. Spe- 
cial events, particularly sports, are about 
all they can see for television in theaters. 
\long that line, Mike Jacobs kept NBC 
from televising the recent Joe Louis- 
Tony Galento fight because he felt it 
might hurt the gate. Jacobs is of a mind 
to withhold television rights to all big 
fights until there are enough theater in- 
stallations to give him a substantial cut. 

The second dream of the movie peo- 
ple, the quick distribution of regular fea- 
ture pictures by television rather than by 
the shipment of positive prints to indi- 
vidual theaters, is still so far off tech- 
nically that the movie people have almost 
quit talking about it. 


Gotham Transit Goal 


At last New York City ap- 
proaches unity, by acquiring pri- 
vately operated lines. 


New York Crry had a rapid transit 
problem even before it had a_ rapid 
transit system. When a subway was first 
proposed in the 1890's, Russell Sage con- 
sidered it “the most foolish thing ever 
heard of.” “New York people.” he 
prophesied, “will never go into a hole 
n the ground to ride.” But Mr. Sage 
vas then financially interested in an ele- 
vated system. 

From this small beginning, rooted os- 
ensibly in aesthetic differences, the prob- 
em has advanced to one of involved 
‘nancial complication, pivoting dizzily 

out the issue of unification. That in- 
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The Will... 
and the Way 





Your will should do more than distribute your prop- 
erty among your heirs in the manner you choose 
@. Through thoughtful planning, it should help to 
conserve your estate far beyond your own lifetime 

. to insure your heirs, at least expense, full and 
enduring benefit from the property you leave behind 
. . . to protect them against inexperience or indis- 
cretion. @ 117 years of experience in the manage- 
ment of estates and property equips this Company 
to help in planning your will... to be drawn by 
your lawyer . . . and, later, to carry out its provisions 


with sympathy and wisdom. 


City Bank Farmers 
a Company 





VEE Cee eEeeEeEeeee 


Head Office: 22 William Street, New York; Uptown Office: Madison 


Avenue at 42nd Street; Brooklyn Office: 181 Montague Stree: 


Information may also be obtained through any branch of The National City Bank of New York 





+. 


v 
Vv 
Vv 


PPPP2PPADDPP>FPFADADHPdD PE ECC CK EeeEeEecscEeCcEsE 











26 Business Week - August 12 


















~ volves bringing the privately operated Fiorello H. LaGuardia reared hin - 
~e systems—the Interborough Rapid Tran- and declared, “The transit con 
sit, Manhattan Railway, Brooklyn has been stalling on this problen 
Manhattan Transit, and Brooklyn- years at a cost to the public of 81 - 
eg. Queens Transit properties—under city 000 in salaries.” 
HOTEL ayfairs: LOUIS control, along with the municipally oper- Actually, the commission had p 
ALL ROOMS AIR-CONDITIONED "39° ated Independent System, which began gated several plans of its own 
in 1932, and which will be augmented by — chase the subway properties. The 
the completion of the Sixth Avenue sub- ity of state and city transit aut ' 
way, replacing the recently demolished to get together appears to have be: 
Sixth Avenue El. of the biggest obstacles to unificat 
Before the war, the LR.T. and the Sees 
B.M.T.’s_ predecessor company, the Willing to Take Less Now r 
Brooklyn Rapid Transit Co., were roll- Meanwhile other forces were at 
ing along fairly well, together earning on the B.M.T. and LR.T. Severa ge! 
> T $9,835,000 one year. But with the war decisions between 1928 and 193] 
<¢ and skyrocketing costs, each found it them stuck with the five-cent far \\ 
= = harder to get along on a nickel per strap- 1I.R.T. had sued for the right to in 
= = hanger. Eventually, the B.R.T. went it). Then, the LR.T. toppled int 
PLAYING CARDS REACH THE = into receivership, and the present B.M.T.  ceivership in 1932. And the B.\ 
awe <= emerged faced with a partial diversion of ¢ 
Casta In 1921, Gov. Nathan Miller ap- into the new Independent subway 
pointed a state transit commission to’ is the LR.T. also) in addition t ( 
work out a plan of unification. Sixteen creased costs, saw the handwriting 
years later the commission was still the wall. Thus, this year, B.M.1 epel 
working. At that time, just after the content to accept $175,000,000 for al bran 
commission had turned down the Sea- all its properties, whereas in 19 idop 
bury-Berle unification proposal, Mayor considered a $213,218,000 offer fi ition 
rapid transit and power properties ; peare 
some $11,000,000 too low. f In 
There has been another consid r © 
governing its change of mind. Fo No 
purchase proposals involved the iss state 
of bonds based on earnings, for the « that | 
couldn’t buy the properties without « lon | 
ceeding its statutory debt limit. S comp 
bonds, to be issued by a Board of Tr some 
Control, weren't as acceptable te veal 
companies as direct obligations u scran 
the city itself. But now, thanks t mana 
amendment to the state Constit vario 
voted last fall, the city is permitte: ; 
tilt its debt limit to buy up the subw isp 
y Uj 
Fo 


Properties Will Finally Be City’s lull j 
Thus, at last, the city will be gett g BW 


what it started out to get two deca ate 
ago. Already, the B.M.T. plan has be: rst 
approved by the company, the city, a tacto 
the transit commission; senior securi! ¢ 
holders are now being asked to depos vn 
their securities in assent to it. The LR.1 them 
plan, involving a payment of $151,000 busin 
000, has also been offered. Hearings upx d 
it are being held this week; then cme 
transit commission, the company, a! M 
a federal court must okay the plan, a caper 
finally the city will get the properties ' a 


a one This should make everybody happy 
STEECS THAT STIMULATE PROGRESS But whether the city will prove to be 
better business man than the privat! 





companies is still another matter. Fi 
though it need not pay itself the $5,740 
000 in taxes levied on the private com- 





Wich a long record of specializatic im the producti Uf ocl pilled tut Cask 
Thomas Steel is constantly solving new problems of product improvement and 
cost reduction. Our special electro coated finishes, special tempers.and precision in 
ting difficult d Js pertaining to gauge, width, edge and physical properties 
have consistently stimulated the progress of Thomastrip users. If you want high 
quality for your standard ouitemnesn cn 5 eueeey ee ws Sess 
problem of quality or costs, sk for a consubtation with s Thomes Steel Engineer. 
Bright Finish Uncoated 
















| panies, it must provide an equal offset 

to them. And whether it will be able t 
meet increasing costs (say, in wage in- 
| creases) through a fixed nickel fare re- 






mains to be seen. No matter what, it ha 

hitched its subways to a nickel fare 

guaranteed by political expediency, an 
| on that 5,500,000 commuters daily wil 
| continue to ride. 
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MARKETING 





ADVERTISING . 


MERCHANDISING . 


SELLING 





“owa Plan” on Way Out 


Oil companies hope to resume direct operation of 
riail outlets. Think better management will offset dan- 
gers of chain taxes and New Deal laws. 


Wien lowa’s INDEPENDENT retailers went 
he war-path four years ago and 

ed enactment of a chain store tax law 
cable to gasoline filling stations, oil 
panies saved their scalps by dodging 
behind the “Iowa plan” of marketing. 
Under it company-owned stations were 
eased to operators who thus became in- 
dependent retailers selling the lessor’s 
brands under contract. The refuge was 
adopted more widely as anti-chain legis- 
lation spread, social security levies ap- 
peared, and organizers for the Congress 
of Industrial Organizations began work- 

¢ on service station employees 

Now the trend is reversed. While few 
statements are being made, insiders know 
that there is a powerful move on to aban- 
don the Iowa plan and return to direct 
company operation. An open break by 
some major companies is expected this 
year. When it comes, there will be a 
scramble by suppliers to resume complete 
management of stations. The reasons are 


various and compelling. 

Aspire to “Price Stability” 

For one thing there appears to be a 
lull in state legislation against chains 
BW Jul8’39 p28) 


ization isn’t the bugaboo it was. But 


For another, union- 


most powerful of all is the merchandising 
factor. Men who were good operators 
while working for the companies fell 
lown on the job when the leases changed 
them to a status of small independent 
business men. As one oil official, harassed 
to distraction by price wars, recently 
remarked: 

What can you expect with 400,000 in- 
experienced business men [the retail deal 
ers| setting the price?” 

The full tragedy of the situation is 
evident in the continuation of price up 
heavals during the current summer which 

nises to break records in consump- 

Majors and big independent com- 
es have been scared stiff by the Mad- 
Wis., trials and the current federal 
trust inquiries into price policies 
Jun3’39,p18). They sit and suffer 
e some hope of stability in a return 
ull operation. 
ler big-company ownership a sta- 
uld afford to take a temporary loss 
‘ronage rather than join in price- 


cutting which drives down the general 
level. Not so the operator of a leased 
station who depends on it endirely for his 
support. When one price-cutter, usually 
a track-side operator, opens up, the infec 
tion spreads in all directions, since each 
little fellow feels he must meet the chop 
or lose his income. The drop in prices has 
forced the big companies (both majors 
and independents) to shave their distrib 
uting costs. In some areas the wholesale 
bulk station is disappearing, gasoline go 
ing direct to retailers from the pipe line 
or refinery. 

Often the wear and tear of price con 
flict on the station operator’s capital is 
such that he can’t afford to take large 
deliveries. Many retailers can’t finance 
1,500-gal. loads from the regular route 
trucks but insist on hand-to-mouth de 
liveries by smaller local trucks 

The economic pressure is hastening 
liquidation of the inept retail operator 
As price cuts pare his profits, the pay- 
ment of the lease becomes more difficult 
He naturally turns to his supplier for 





Varketing 2% 


help. To prevent the outlet going to a 
competitor in cases where the supphier 
does not own the property, the supplying 
company usually steps in. First it tries 
to beat down the property owner's leas 
figure, then it takes over the lease In 
the end it realizes that, having con 
pletely subsidized the station's operation 
it might as well resume full control 
Some other kicks at dealer manage 
ment of service stations are 1) Price 
cuts reduce profits so that helpers have 
to be discharged (2) With insufficient 
staffs, service is inefficient and toilet 


rooms (those valuable little goodwill 
hooths) become untidy ; Dealers 
don't canvass for business or actively 
push merchandise—oil, grease jobs, ant 

freeze, ete which make up for the small 
profit or no profit on gasoline bt) Olver 

eagerness for business leads to bad credit 
sales for which the supplier s asked to 
collect 

Many Already Taken Back 


No wonder practically all the oil con 
panies are figuring on ways to take bach 
their stations, excepting those now op 
erated with conspicuous ability. Man 


rMe't) re 


stations already have quietly 
turned to direct company management 
In most cases this has been done by job 
bers who have immediate control over the 
service stations and pumps owned bow the 
supplying companies. One independent in 
the Middle West has taken back a lot of 
its stations. Sinclair is said to be rejigger 
ing its wholesale-retail setup in a few big 
centers but, like the other companies 
not talking 

Close observers of marketing scoff at 
the report that huge Standard Oil of In 


diana will be the one to start the stam 





Petroleum Industries Talk Back 


In Washington last week the petro- 
leum industries answered the ques- 
tions posed by the Temporary Na 


tional Economic Committee in its 





dom 


inquiry into price policies. Above, W 
R. Boyd, executive vice president of 
American Petroleum Institute gives 
Chairman O’ Mahoney the replice 
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pede from the lowa plan. Most big com- 


panies sell through 
effectively under control but are not em- 
ployees. Indiana Standard sells mostly 
through its own bulk 
plants, leasing or managing its retail sta- 
tions directly. Should this company start 
taking back stations anywhere in its ter- 


w holesale and 


ritory it would shake dealer confidence 
everywhere—giving competitors a better 
chance to pry out Indiana pumps and 
substitute their own 

Major oil companies in Ohio and on 
the Pacific Coast are enjoying complacent 
grins at the distress of their sisters in 
other resisted the 
blandishments of the lowa plan. Stand 
ard Oil of Ohio is an example. It did 


sections For they 


jobbers who are 


lease some stations but it has retained 
and expanded its company-owned opera- 
tions. At the end of 1935, Sohio had 
about 200 company-owned and directed 
stations; by the first of this year the num- 


More- 


over, the expansion has been in the big, 


ber had increased almost 50%. 


complete, service-center type of station 
The company-owned stations better the 
sales of leased stations by more than 
three to one. 

In Ohio, market observers expect Sun 
Oil to be the first to make the sharp 
break away from the Iowa plan. They 
point to Sun’s policy of paying high sal- 
aries (necessary to attract good merchan 
disers) and the high gallonage per outlet 


of Sun stations 


Appliance Sales Boom 
Electric refrigeration volume in first half of °39 
was better than for all of °38. Washers, ranges, water- 


heaters, and others 


1938 Was A SORRY YEAR for the electrical 
appliance industry. Despite a slight year- 
end pickup, losses instead of profits were 
the rule 
turers got through without using red ink. 
And this held true for the bulk of the 
retail trade 

But this year it’s a different 
Latest trade-association figures show that 


Few major appliance manufac- 


story. 
manufacturers’ sales are booming, and 
retailers have quit singing the blues. 

Electric refrigeration leads the come- 
back. Sales reported by National Elec- 
trical Manufacturers Association for the 
first six months of 1939 are approximately 
10% more than for the whole of last year. 

Back in the black days of the early 
30's, refrigeration was called the depres- 
sion-proof industry. Its newness made it 
so. Sales passed 500,000 units for the 
first time in 1928, went steadily to 
2,310,000 units in 1987. Only 1932 failed 
to show a substantial gain over the pre- 
ceding 12 months. 

Then came 1938, and something hap- 
pened to the depression-proof industry. 
Sales plummeted nearly 50°, retail dol- 
lar volume went from around 400 mil- 
lion to 200 million. Trouble was that the 
recession caught the industry when its 
market was nearer the saturation point. 


More Replacement Business 


Manufacturers say that better than 
50% of their market is still unsold. But 
it’s the hard half to sell, and what pleases 
them most about this year’s spurt is the 
way the replacement business is booming. 
Replacements are now 
25% to 30% of total sales; last 
Electrical Merchandising estimated them 
at 16% of the total. 

Some of the refrigerators sold in the 


accounting for 
year 


20's have worn out, of course. But more 


also gain. 





A Look at the Record 


(Unit Sales) 


Jan.-June Jan.-June % 

1938 1939 Change 
Refrigerators 921,281 1,414,278 453.51 
Elec. Washers 487,391 677,963 +39.10 
Ranges 144,133 170,704 418.44 
Water Heaters 31,844 46,625 +4641 
Floor Cleaners 521,775 560,880 + 7.49 
Hand Cleaners 157,408 145,377 — 7.64 
Ironers 51,349 $2,527 + 2.29 
I.E.S. Lamps 108,792 170,704 456.95 
Roasters 72,376 73,723 + 1.86 


Figures from National Electrical Manufac- 
turers Assoctation and Vacuum Cleaner 
Manufacturers Association 











important to the growing replacement 
business is the public demand for bigger 
boxes. During the depth of depression, 
when money was tight and refrigerators 
cost more than they do 
bought boxes of four and five cu. ft. ca- 
pacity. Bigger boxes are more popularly 
priced today, and the public has been 
educated on the fact that they cost very 
little more to operate. Four and _ five 
footers are being traded in for six, seven, 
or even nine footers. In 1934 the sale of 
six to seven cu. ft. refrigerators was 
under 20% of the total; this year it will 
be nearly 40%. 

Electric washers didn’t drop off last 


now, people 


year quite to the extent that refrigerators 
did; hence the washer gain of 39.10% is 
less spectacular; but it is almost equally 
satisfying. The element of replacement 
business is much larger on washers than 
for refrigerators, this because the washer 
is an older appliance and reached big vol- 
ume ahead of the refrigerator. For sev- 
eral years the proportion of washer 
business done on a trade-in basis has 
been around 50%. 
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Particularly gratifying to wash. 
ufacturers is the fact that they 
no sales losses from the campa 
year by which the Laundry Ow: 
sociation attempted to wean <« 
away from home washing. 

Electric ranges, with a six 
gain of 18.44%, 
right, but manufacturers think t! 


are doing better | 


palmy days are still ahead. Th 
out that they sold only one elect 
to every 15 gas ranges in 1933, 
duced that ratio to one-to-four |; 
and for this year are running at 
3.5. Product improvement, they s 
ing the electric range the speed 

‘ iency of gas, plus electricity’s 

advantages of cleanliness and eas: 


trol, is the answer 


Rivals Woo Consumer 


Gaas men, through the Americ G 
Association, are making a hard 
hold their 
around a half million dollars a yea 


market, and are 


This is countered by t 
trical Modern k 


Bureau and its campaign. Accor 


vertising 
manufacturers’ 


these manufacturers, their biggest 
resistance on ranges comes not fr 
competition of gas, but from the « 
tion of some combination gas-and-el: 
These 


trical manufacturers, see their gas « 


utilities utilities, say th 
ment being obsoleted and find it ey 
ent to sell customers away from « 
ranges 

The electric 
the major appliances, and still th 
of the family, made itself heard 
tune of a 47% 
half of the year 
the new one- and two-gallon non-press 


water-heater, fourt 


increase during the 
Leading the way 


heater. These heaters plug into a 
socket, require practically nothing 
way of special installation, and pr 
a constant supply of regulated hot » 
Manufacturers yx 
on this t 


in small quantities. 
to sales increases of 300% 
of heater, but consider this as plus bu: 
sales of reg 


ness in addition to 


storage-type heaters 


Smaller Items Prosper, Too 


Sales of small appliances are more 
ficult to estimate than sales of major 
phances. There are many more sn 
appliance manufacturers, and some 
not report to trade 
have small ap; 


estimates, however, 


ances running substantially ahead of 
vear. 

Major interest in the trade centers « 
such comparatively new items as el 


roasters and dish washers. A joint t! 


year campaign by roaster manufacturer 


‘ 


has just begun and is beginning 
felt in Dish wash 
manufacturers count on increased hom 


increased = sales 


building to boost their sales. Speculatiy 
builders have found that such elect 
gadgets as dish washers get interest 
new subdivision, help sell homes 





associations. Bes 














u 
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Can Sell Drug Items 


New California law ex- 
pands list of preparations on sale 
in non-drug stores. 


I WELL-SHARPENED boomerang thrown 
September by druggist-members of 
California Pharmacy Board at the 
ety chains in an effort to knock from 

{ ‘counters such popular items as 

tisepties, corn plasters, and cosmetics, 
has returned to hit the drug trade a re- 

nding smack. 

Last week Gov. Culbert L. Olson 
ened a bill, effective Sept. 15, which 

s considerably to the list of items 
that may be sold by other than licensed 
pharmacists (BW—Sep.?'38,p24). The 
state pharmacy act provides that only 
nharmacists may sell drugs and drug 


preparations. Only proprietaries were 


exempt. 


Grocers Triumphant 


The board’s contention was that such 
items as mouth washes, cosmetics, tooth 
pastes, and condition powders are not 
proprietaries and that only licensed 
pharmacists could sell them. Burden of 
proof that an item was a proprietary was 
to fall on the retailer, a ruling which 
caused non-drug store owners to yearn 
for an authoritative definition of the 
term 

The bill signed last week was lobbied 
through the legislature chiefly by the 
rocers who are eager to handle packaged 
preparations (BW—Jull’39 p2s) It 
represents a compromise with the drug 
sts. Non-drug stores will be able to 

“any packaged, bottled, or non-bulk 
emical, drug, or medicine when identi 
fied by and sold under a trade name 
r vately owned or registered in the U.S 
Patent Office and labeled with directions 
for use,” it is declared. The proprietaries 
must meet requirements established by 
both the federal and California food and 


drug law 8. 


‘ill Doubtful on Two Items 


The law allows only registered phar 
macists to sell drugs “named and listed 
the U. S. Pharmacopoeia or National 
Formulary” either when sold under their 
name or under a trade name. This 
provision is said to prevent sale of 
irin and citrate of magnesia by non 

g stores (there will probably be 


court tests on these two items in the 


autumn). 


\pproved by the new legislation for 
in dime stores, varieties, and gro- 
es are the cosmetics, toilet goods, and 
septics which they have been selling 
along and, in addition, cod liver 
milk of magnesia, condition powders, 
of tartar, castor oil, bicarbon- 
of soda, ammonia, unmedicated 
plasters, ard any trademarked 
iged drug formula items. 
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INTERNATIONAL BUSINESS MACHINES CORPORATION 
World Headquarters Building, 590 Madison Avenue, New York, N.Y. 








MODERN ROOF PROTECTION 
FOR MODERN TRAVEL FACILITIES 





Seven hundred squares of Carey Built-Up 
Roof cover the service and storage ga 
rage of the Capitol Transit Company 
Washington, D. C. 

Like all Carey Built-Up Roofs, this job 
was engineered to the specific conditions 
involved, to insure the extra years of 
service for which Carey Roofs have long been famous. 

Whatever your roof needs, you may entrust them to Carey with the assur 
ance that you will get maximum service at the lowest cost consistent with 
Bonded Quality. No job is too large or too small for the nation-wide Carey 
organiza..on of approved roofers to handle promptly and efficiently. Write 
Dept. 29 for book—"Master Specifications for Built-Up Roofs”. 















THE PHILIP CAREY COMPANY ~~ Lockland, Cincinnati, Ohio 


Dependable Products Since 1873 


BRANCHES IN PRINCIPAL CITIES 
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Chicago Fall Market 


18,000 
small towns 
orders than 


from 
more 


merchants 


place 5% 
in 1938. 


WHEN THE AUTOMOBILE FACTORIES hum 
in Detroit, then steel mills purr in Chi- 
cago and business is likely to be good in 
the Midwest (see page 14). Small-town 
merchants are all chirked up about pros- 
pects. So 18,000 of them from 6,000-odd 
retail stores poured into Chicago on July 
30 for the fall market week. They bought 
and bought until they rolled up $12,000,- 
000 of orders, which was 5° above 1938 
and right on the heels of 1937, record 
year since 1929. So good was business 
that this fall market upset precedent by 
selling more than the spring market. 
This week a good many buyers are still 
mopping up want lists. But 
them left last Sunday, and other trav- 
elers can again get rooms in Loop hotels. 

Nothing else in the country is just like 
Chicago’s two semi-annual market weeks. 


most of 


Although half a dozen smaller big cities 
put on their own events at the same 
time, Chicago outpulls all others com- 
bined. It started 18 years ago, with five 
local wholesalers enlisting 50 out-of-town 
merchants to work up enthusiasm among 
buyers. The first show drew a fair at- 
tendance. Then the Association of Com- 
merce took the program under its ban- 
ner, beat the drum, and a lot of recruits 
joined. 

Now all Chicago business puts out 
“Welcome” mats. High point of enthusi- 
asm was a department store’s gladhand 
introduction to an ad: “Marshall Field 
& Co. joins with visiting merchants in 
paying tribute to the creative ability of 
the Chicago market.” The copy below 
featured baby carriages. 

Anybody with a legitimate showing of 
goods is welcome. The Morrison had 16 
floors filled with displays, the Palmer 
House 10, the Sherman, LaSalle, and 
Congress one each. These were out-of- 
town exhibitors, since most of the local 
More 


out-of- 


houses use their own showrooms. 


than 2,000 local lines and 850 
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town lines showed last week. The 
program listed 18 different shows 1 
concurrently, which includes muc! 
cation. Four separate shows wer 
at the china, glass, and giftwares 
six at buyers of ready-to-wear. 
corset shows exhibitors did exc pt 
well because women are newly 
for indenting their middles and ot! 
rearranging their persons with co 
able lacing and padding 


Canadians Buy More 

Middle West buyers predominat 
41 states 
Manitoba, and Saskatchewan sent 
buyers than ever before, they 


were represented () 


more and better items because of | 
ciprocal trade treaty tariff red 

Except for giftwares, which draw 
everywhere because it is the big 1 

event in its line, the visitors ar 

from towns between 25,000 and 
with a good many farm cooperativ: 
always one Indian who runs a st 
a Wisconsin Typica 
represented sells $100,000 to $150 
Manufacturers love ‘em, for 


reservation 


year 
place big enough orders and dor 
their business rates extra-special 
One-third 
department buyers. 


owners, tw 
Half are men ![ 
drygoods, variety items, and gener 
Half 


millinery, ready-to-wear, and spe 


are store 


chandise are women look 
Average bill of goods placed per 
drygoods and general merchandise 82.4 
ready-to-wear $1,100; millinery 8601 
$350; S600 


and artwares 


goods S600 


toy Ss 


(Average expense per 


$3.50 for a single room, $25 fi 
week’s modest fun and gifts to 
home 


Aside from improved business 

for the first 
all 18 shows opened simultaneous 
individual show promotion talked 
other shows even though directly 
petitive 
cooperation lest they lose buyers t 

attractions of New York’s World’s Fa 


show boomed becaus¢ 


Exhibitors were scared into t 


Disown Anti-Chain Ads 


Retail grocers’ association 
disavows connection with bitter 


Topeka campaign. 


CONTROVERSIAL ADVERTISING  airect 
against chain stores in Topeka, Ka 
the local Food Dealers Association |B! 
—Jul2939,p12) under the slogan “I 
pendence Made America—Trade | 
pendent,” has been disowned by the Na 
tional of Retail Gr 


sponsor of the nationwide “Trade | 


Association 


pendent” campaign 

In its first step to dissociate the legit 
mate “Trade Independent” drive 
the bitter chain attacks in Topeka 
N.A.R.G. last week announced that the 
Topeka independents had acted entire! 
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All That Is GOOD For The 
Community Has The Support 
{ Your Independent Merchant 






Mode 


America | 


Inde prudent { 
3 MS, ; 
s 











Independent Merchants Have 
Fought Through the Years to 
Build and Preserve Your Town. 








The National Association of Retail Grocers’ “Trade Independent” cam- 


paign wisely refrains from attacking the chains, sticks strictly to the 


bh 


upon their own initiative, and witnout 
tl 
paign headquarters in Chicago. 

More important in the attempt to gain 
public confidence in the campaign will be 
steps taken to see that the official slogan 
is not used on any future advertising of 
a similar nature. N.A.R.G. says that the 
“Trade Independent” campaign has al- 
ready been under way in some states for 


» approval or knowledge of the cam- 


two months, and its advertising has fol- 
lowed strictly the original statement of 
policy that only “truthful, educational 
statements of fact” would be used. 

The purpose of the advertising is not 
to attack chain stores, but to sell the 
independent business man to the com- 
munity as an asset. It is of prime im- 
portance to N.A.R.G. to keep the drive 
on a non-controversial basis. Widely pub- 
licized attacks on chain stores have too 
often proved boomerangs by attracting 
the attention of the consumer to lower 


chain prices. 





VARKETING ANGLES 





Fix Newsprint Trial Date 
TriaL OF THE six Pacific Coast news- 
print producers and 15 individuals in- 
dicted late last month on charges of 
violating the anti-trust laws (BW—Jul 
p19) will get under way after 
Thanksgiving in the federal District 
Court, San Francisco, before Judge A. F. 
‘t. Sure. Last week government attor- 
neys and counsel for the American news- 
print producers quickly agreed to file all 
preliminary motions before Nov. 27. At 
the same time, the two Canadian pro- 
Cucers and the one Canadian sales agency 
lved filed a motion to dismiss the 
tion. Because the indictment includes 


siness of selling the independent merchant to his community. 


the first criminal action ever brought 
under the Wilson Tariff Act of 1894, it 
may set an important precedent. 


Bottlers Fight Label Rule 


As EXPecteD, bottlers of carbonated bev- 
erages last week began a fight over sec- 
tion 403(i) of the federal Food, Drug, 
and Cosmetic Act by petitioning the 
Department of Agriculture for exemption 
from the provision that ingredients must 
be designated on labels. The Food and 
Drug Administration is known to fear 
that the petition may be the first step 
in a drive to bring pressure on Congress 
to ignore the agreement made during tie 
past session not to extend the effective 


date of the Lea bill 


beyond Jan. 1, | 


1940. Consumers are also expected to | 


harry the F&DA with the demand that 
any hearings on the bottlers’ petition be 
opened to the public. 


Drop Listerine Claim 

Tae Lampert Puarmacat Co. of St. 
Louis, producer of Listerine, has agreed 
with the Federal Trade Commission to 
most of its that this 
antiseptic will alleviate or cure dandruff. 
The Lambert Co. has been advertising 
that dandruff is caused by an infectious 
germ that can be destroyed by Listerine. 
The commission found that this was a 
misrepresentation and the company has 
agreed to cease advertising it as a sci- 
entifically proved fact. 


Network Sales Exceed °38 

Juty srtuincs of the three major net- 
works soared 29.3% over the same month 
in 1938. The Columbia Broadcasting 
System’s take was $2,311,953, up 69.1% 
over July of last year. National Broad- 
casting Co. billed $2,958,710, about 11% 
up. Mutual rose 29.6% to $216,583. 


abandon claims 
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Let 
Kimpak 


CREPE WADDING 
help you, too! 





Use It for a New Product... 
to Improve Old Products . . . 
to Cut Cost of Manufacturing 


@ KIMPAK* is the pure cellulose fibre 
product which foremost manufacturers 
use to protect merchandise in transit. I: 
addition, KIMPAK has properties w 
make adaptable to combinations with 
other materials, or as a substitute 


more costly materials. 


KIMPAK solves many manufacturing 
problems because of its natural degree 
of absorbency and porosity to fluids, gas 
or air, its low density, its laminated 


structure, its flexibility, its chemical re 


sistance, its ability to absorb sound and 
retard heat 
It may pay you, as it has others, t 


KIMPAK Write for 
of samples 


learn about 


free portfolix 


more 


of. & en Cour 


KIMBERLY-CLARK CORPORATION 
NEENAH, WISCONSIN 


Sales Offices: 8S. MICHIGAN AVE., CHICAGO 
122 E. 42nd ST..NEW YORK CITY 
510 W. SIXTH ST., LOS ANGELES 


*Reg. U. S. Pat 





FREE! 


PORTFOLIO 
OF SAMPLES 


KIMBERLY-CLARK CORPORATION 
Neenah, Wisconsin Ww 

Address nearest sales office listed above 
Please send us the 1939 Portfolio of KIMPAK 





Company 
Address 


Attention 
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LABOR & MANAGEMENT 





INDUSTRIAL RELATIONS - 


PERSONNEL + 


EXECUTIVE POLICY 





Push California Land-Labor Fight 


La Follette committee gets $50,000 to investigate 
Associated Farmers, who meantime plan new attack on 
unions and demand Gov. Olson’s recall. 


RENEWED NATIONAL CONCERN with the 
“industrialized” farming problems of Cal- 
ifornia looked like a sure bet this week. 
Coming up was further investigation of 
the powerful land-owner group known as 
Associated Farmers, by the U. 5. Senate 
Civil Liberties Committee under Sen. 
Robert M. La Follette (which received 
a $50,000 appropriation at the end of 
the Congressional session, and will soon 
report on the National Association of 
Manufacturers). Anticipated at an early 
date is a struggle between Associated 
Farmers and the farm and cannery un- 
ions. And the public interest has already 
been whetted by two best-sellers in the 
current book list —John Steinbeck’s 
novel, “Grapes of Wrath,” and Carey 
MeWilliams’ sociological study, “Fac- 
tories in the Field.” 

The occasional clashes between em- 
ployers and employees in California agri- 
culture are significant to the whole 
nation, even though the average state 
has a much higher percentage of owner- 
farmed properties. In California great 
areas have been “industrialized” to the 
point where ownership of thousands of 
acres may be found in one estate. Migra- 
tory labor moves from place to place, 
picking fruit in a rush seasonal job in 
one place, going on to harvest a later 
crop miles and miles away. 

Ramifications of the California em- 


ployer-employee struggle reach right into 


vu workers Vmvm 





MIDCONTINENT 








TO Ol, WORKERS UNION 
DX GASOLINE _ 








Washington where farm lobby groups 
generally have been taking their cue 
from A.F. representatives in registering 
attitudes on national legislation, particu- 
larly on amendments to exempt farm 
and cannery labor from provisions of the 
Wagner Act and the Wage-Hour Law. 


A.F. Thwarts Bridges 


In 1934, Harry Bridges started his 
“march inland” to organize California 
farms and canneries. The time wasn’t 
ripe and the newly formed Associated 
Farmers, by getting the “right” laws 
passed in counties and towns and seeing 
to it that local law enforcement agencies 
“cooperated,” dispersed Bridges’ forces. 

With election of Gov. Culbert L. Olson 
last November, unions began to lay 
plans for the new assault now in its early 
stages. About the same time, a new 
crowd got control of the A.F. and con- 
ceived a “march cityward” to ally public 
opinion and business in the big towns 
with the organization’s objectives. 

Last week, in San Francisco, the A.F. 
march got under way with a meeting of 
key A.F. county leaders and representa- 
tives of allied cannery, warehouse, and 
waterfront groups. Somewhere along the 
lines of march in the next few months 
the opposing forces will meet and there'll 
be a major engagement, many observers 
believe. 

Meanwhile, preliminary skirmishes al- 








Spread the News 


Labor unions are constantly employ- 
ing new devices to advertise, and 
gain support for, their boycotts. This 
match folder (at the left, the front 
panel; at the right, the back one) 
is one example of the tack the unions 
are taking. These folders were passed 
out in Chicago by members of a 
union which did not belong to the 
Tulsa Oil Workers Union—on strike 
for over six months now—but was 
nevertheless in sympathy with it. 
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ready are being fought. Next » 

of the 42 A.F. county units wi 
off with a slap in the face for Gov 
He'll be told, by official resolu' 
quit “meddling in matters not | 
ness” (to use the language of « 
stop “unauthorized injection of t 
into local affairs.” 

Under Republican Gov. Frank F \f, 
riam the “right laws rightly en! 
policy of the A.F. functioned sn 
Democrat Olson hasn’t hesitated 
his prestige to publicize some asp 
“law enforcement” which he | 
(rightly or wrongly) infringe o 
liberties. In radio addresses he | 
nounced the A.F. as a “high-p: 
political group” representing pack: 
business generally rather than the | 
Soon after taking office, Olson ta 
county law enforcement officers 
cized some of their methods of ha 
labor disputes, and threatened to 
state militia on occasion. In sev 
cent instances he has lifted a unio: 
of a dispute from obscurity to newspayx 
headlines with the result that he | 
an official A.F. bulletin express 
“stimulated the agitators to rene\ 
forts and further lawlessness.” 

The official denunciations of 0); 
A.F. county groups will be pub 
throughout the state by the group’s 
organized propaganda department. |! 
likely to give a strong impetus | 


current “recall Olson” movement 


Anti-Picketing Law Upheld 


While the “law enforcement” phas 
the A.F. program is threatened 
county anti-picketing laws (BW—A 
15°39,p24) bulwark of A.F. defens 
holding up well. Last week the \ 
County Superior Court upheld 
county’s law regulating picketin, 
C.1.0. leaders are in jail for violating i 
by picketing property of the world’s 
largest fruit producer, the Earl Fruit 
Co.). The case now goes to the Appellate 
Court, then to the state Supreme Court 
for a final ruling. 

The A.F. has changed considera! 
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e time it went in for the activi- 


since 


ties that are to be investigated by the 


La Follette Committee From 1934-1936 
F concerned largely with building 
the “right laws rightly enforced” policy: 
with electing sympathetic local officials 
} and with blocking Bridges’ inland march 
From 1936-1938 it was busy developing 


‘+ w 


I pow ful allies among the business and 
industrial groups of the state. 


Same Goal, New Tactics 

In December, 1938, a transformation 
began. Blunt, impulsive, military-minded 
Col Walter E 


and believer in direct action, stepped out 


Garrison, wine grower, 


and Holmes Bishop, orange grower and 
ex-choir singer, became president. Actual 
direction was assigned to young, smooth, 
hard-boiled Harold Pomeroy, an experi- 
enced politician and organizer, and for- 
man California 
municipalities and New Deal 
agencies. A silk glove has been drawn 
over the A.F. iron fist. Smooth strategy, 
“campaigns of 


mer liaison bet ween 


various 


political pressure, and 
education” have replaced direct action. 
The A.F 

On the union side, the C.1.0. Agri- 
cultural Packing & Allied Workers of 
America (which is dominated by Bridges, 
and affiliated with the Congress of Indus- 
trial Organizations) has managed to get 
a toehold in the fields by the recent rul- 
ing of the National Labor Relations 
Board that the Grower-Shipper Vegeta- 
ble Association of Central California (let- 
tuce growers) must bargain with it. The 
American Federation of Labor has pretty 
well organized the canneries and dried 
fruit and dairy products industries (espe- 
cially in northern California). It holds 
contracts covering some 60,000 workers. 


has become smart 





LABOR ANGLES 





Union Election Ratio Holds 

|Resvtts 1s NLRB’s most recent elec- 
g tions, covering 31 tests up to Aug. 1, 
ishow relative strengths about as they 


thave been for the past year. AFL. 
funions entered 19 elections, won 10; 
5C.LO. entered 21, won 12; “independ- 


ents” entered 7, won 4: and “no union” 
majorities took the other 5 elections. In 
only eight of these 31 were C.1.0. and 
AF.L. opposed; C.1.0 A.F.L. 
took 2, an “independent” the other. 


Flashback— 


ComscipenTALLy with the settlement of 
the General Motors tool and die strike 


won 5, 
















BRem plant at 





last week (see page 18) the National 
Labor Relations Board came through 
with a decision which confused a lot 


readers. The ruling in 
question ordered G.M. to quit spying 
m its union employees in the Delco- 
Anderson, Ind., 
ng an employees’ association, and 


of new spaper 


to quit 


Production > 





Mr. Green's Predicament 





William Green had a right to be un- 
happy this week, even though So- 


phie Tucker turned her warmest 
smile on him. Sophie and a group 
of actors, expelled from the biggest 
(BW—Jul29°39,p29) 


mishandling 


actors’ union 


on charges of union 


money, promptly joined the stage 


to quit discouraging membership in 
United Automobile Workers. If it did 
nothing else, the announcement served 
to highlight the time-lag in hard-fought 
industrial relations court cases—the rul 
ing in question referred to events of 
1936 and early 1937, long since washed 
out in changes of company policy and 
in the wide sweep of U.A.W. to majority 
power among G.M. employees. 


—And Look Ahead 


STEEL worKerRs, who have one of the 
most stable and well-behaved unions 
even though it is one of the newest, give 
about 99% of the credit to Philip Mur 
ray, who has managed its affairs from 
the beginning. This week upwards of 100 
local lodges of the union in the East 
gathered together at McKeesport, Pa., 
for “Phil Murray Day.” which the steel 
workers plan to make into a national 
holiday beginning next year. The future 
celebrations will be held on June 17 
each year. Murray, immigrant boy from 
a coal-mining family, is universally re 
garded as one of the real “strong meu” 
of unionism. Member of the Pittsburgh 
school board for the past 20 years, and 
of several government commissions, he 
won national prominence by his building 
and management of the steel union 





International 
members of 


hands’ group. All are 
the A.F.L., and it was up to Green 
and his executive council this week 
to untangle the jurisdictional fight 
Regardless of which way the decision 
went, it was freely predicted the ac 
tors and stagehands would tangle in 


a showdown fight for control. 
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Bata in Maryland 

Czech shoe interests are 
building factory. Expect to have 
10,000 workers ultimately. 


In THE Mipst of what, until this year, 


along 
River. at Bel 


interests 


a bungalow community 
Bush 


Bata 


has been 
the shores of the 
Md.. the 


headquarters still in the 


camp, shoe 


with former 
Czechoslovakia—are building a new 
factory where they intend to make shoes 
for the American market, and for ex 
port. On the 2,000 acres of land they 
have owned for six or seven years, they 
are now constructing a five-story plant, 
the center around which they intend to 
build more units until they are employ 
ing 10,000 


factory : they 


workers. Surrounding the 


; 


plan to have the usual 
characteristic of the 
Forty 


being 


worker's village 


Bata factories all over the world 
one- and two-family houses are 
built now, and later there will be dormi- 
tories for unmarried workers, a theater, 
hotel, and community center 

Fac tory 


operations will he gim i the 
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"Teszas are few products that cannot 
be improved with Durez. Yours may 
be large or small, complex or simple. 
Durez may give it new beauty, greater 
strength, lighter weight, lustrous eye- 
appeal. With all these, it will simplify 
your production. It can be formed and 
finished in one molding operation! 

Our engineering staff will gladly 
help you choose the Durez plastic that 
best answers your problem. Write 
General Plastics, Inc., 88 Walck Rd., 
North Tonawanda, N. Y. 





Housing Progress — Newest note in vacuum 
cleaner design is this streamlined motor hous- 
ing of lustrous,chip- proof, weight-saving Durez. 





Acid Test—Spinning reels and parts of acid- 
defying Durez promise to have a revolution- 








ary effect on rayon yarn spinning machinery. 





Tough As They Come —Durez resins produce 
primers and finishes that are famous for tough- 
ness, elasticity and durability. They stand up 
where others “fold up.” 


PLASTICS THAT 
FIT THE JOB 








United States about Oct. 1, with 2,500 
workers who are already being recon- 
noitered from the community around 
Belcamp. Nearly 100 Czechs from the 
parent plant in Czechoslovakia are here 
to help install the equipment (much of 
it is supplied from Bata in 
France, England, and Holland) and later 
to instruct the new American workers. 


Bata Chain to Help Market Shoes 


Both leather and will 
be manufactured in this country and 
they will be sold through the chain of 
43 Bata retail stores in the Middle West 
and through wholesalers to department 
and chain stores from New York to San 
Francisco. 

Until the annexation 
vakia by Germany, Bata shoes were im- 
ported into the United States from the 
main factory in Czechoslovakia or from 
the branch plant in Holland. About 
+,000,000 pairs were imported annually 
in the last few years, more than 80% 
of which were women’s shoes, and about 
a third of which were sold through Bata- 


factories 


rubber shoes 


of Czechoslo- 
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} Bu 

controlled outlets. All Bata 
machine made, and retail for % r 

Bata is one of the first refug 
tries to arrive in the Unit 
from Europe. With the incorpx 
Czechoslovakia into Germa Poll 
United States-Czechoslovakia I 
agreement was terminated by \ \ 
ton, and goods coming into t} g 
States from Czechoslovakia are ; 
ject to heavy duties as Germa > 


The Bata interests continue to 
in Czechoslovakia, with the e: 
ment of the Nazis, who are glad 
foreign exchange which their 

ports bring the 
large number of people which 
ploy, but they have 
is wise to supply their United States 
market from a factory within t! 

try rather than from other European 
subsidiaries. At the tim 
believe that they can meet a 


to country 





decided 


same 


demand for their products in Sout} 
America from the Maryland plan! 
Bata interests have also esta 


a new factory in Canada this y« 
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Multiple Copyholder 

Larce NuMBeERS of different-sized sheets 
are held securely and with high visibility 
in the Dex Multiple Copyholder. Single 





sheets may be withdrawn easily without 
disturbing others. Dex Mfg. Co., 80 Fed- 
eral St., Boston, makes the device to fit 
“right- or left-handed desks”. 


Stain Coverer 

WHEN INTERIOR WALLS are stained with 
lubricating oil, analine dyes, creosote, 
asphalt, or other materials, it is possible 
to cover and hide them with Staincure, 
a new white paint developed by Wilbur 
& Williams Co., Park Sq. Bldg., Boston. 


Heat Controller 


AMONG SEVERAL ingenious new instru- 
ments just being introduced by C. J. 
Tagliabue Mfg. Co., Park & Nostrand 
Aves., Brooklyn, the Tag Celectray 
Recorder-Controller is of particular in- 
terest to production executives. Built in 
two models, one for throttling fuel heat, 
the other for throttling electric heat, the 


device holds heat-treating furnace heat 





uniformly at predetermined lev: sneeze 
tapering off the energy input bef weight 
temperature is reached, thus pri ting asan 
“overshooting.” jue in 
Dandelion Nemesis Alun 
THRUST THE CUTTING EDGE of the U; Fapri 
Rite Dandelion Extractor thro esista 


root of the beautiful lawn pest; p 
plant up with the inbuilt rake; shake « 





comes 
Tarent 
withou 
Model 
14 in. 
——— = 
PI 
the extractor over a basket. A_ baci Paes 
breaking job becomes an easy one-! 
job with the newest product of J. W New 
Steele & Co., North Kansas City, M IVE 
Galv-A-Niel a Ld 
MATERIALS CONTAINING zine are likely ' o—_ 
present a problem to the painter “ 
cipally because the metal reacts 
oils in paint to form a “zine soap” 
raises hob with paint adhesion. N 1) 
product of Mar-Nel Chemicals, Det: 
is Galv-A-Niel, an economical pre & 
ing treatment guaranteed to assure 4 . 
hesion of paint films on galvanized ste 


zine die castings, and any other 


i nllare 
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ol zine 
tanks nor 
though dip tanks may be 


g a large percentage 


4 on requires neither 
used 


tage in volume production 


Pollen and Dust Strainer 


Tk WE THE EFFICIENCY of its new 
4) un Respirator as a 
t pollen as well as industrial and 
id dust, American Optical Co., 


Mass.., 


protection 


de 


Southbridge, put one on pollen- 





and seated 


Miss Betty Cantell 


allergic 


her on a pile of ragweed. She came 
rough the experience with nary a 
neeze. Tests indicate that the light- 
weight device excludes particles as small 


as a micron (1/25,000 in.) without un- 
lue interference with breathing. 

Aluminum Roller Conveyors 
Fasricatep out of staunch, corrosion- 
resistant “61 S.T. Alcoa alloy,” 


line of Aluminum Portable 


a new 


Conveyors 


Ladder Co., 


sizes, with or 


from Aluminum 


Tarentum, Pa 


comes 
.. iN Various 
with or without wheels 
10 ft. 
weighs only 60 lb. 


without legs, 
Model shown, which is 
14 in. wide, 


long and 
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New Publications 
Kopak Co.. Rochester, 
N. ¥ (a) “Kodak Films, a Data Book 
Negative Materials,” 15¢; (b) “Koda- 
rome, Photography in Color,” 25¢; 
“Wratten Filters, Data on Filters 
other Kodak Lens Acces 
‘Eastman Photographic 
Data Book on Contact and Enlarging 
Papers,” 15¢: (2) The iy Co., Fair- 
& Marley Roads, Kansas City, Kan. 
Summer Weather Data with Des sign | 
Data, Statisties, Charts. Maps and Tech- 


Analysis,” compiled and edited by 


1) Easraran 


sories,” 15¢; 
Papers, a | 


“QUIET COMFORT 


CERTAINLY DOES THINGS FOR 
YOU -/ FEEL LIKE MY OD 
SELF AGAIN” 











IT SURELY DOES. AND A 
LITTLE QUIET COMFORT 
(NM THAT NOISY OFFICE 
OF YOURS MIGHT WAVE 
PREVENTED THIS 
FORCED REST. 











MAYBE SO. BUT A BUSY OFFICE 
NAS TOBE NOISY DOESNT /T? 





NOT AT ALL. AN ACOUST- 
CELOTEX CEILING WILL 
CHECK NOISE ANO THE 

"WOISE NERVES THAT 60 
WITH IT. 





IVE HEARD ABOUT ACOUST?- 
CELOTEX. YOU HAVE /T IN 
YOUR PLACE, MAVENT YOu? 





YES, AND IVE GOT A 
GRAND OFFICE TO WORK 
/N-QUIET- COMFORTABLE 
ANd IVE a MONEY 


lwe HAVE FEWER ABSENCES. 
WEVE STEPPED UP ACCURACY 
ANDO EFFICIENCY. ANDO EVERY 
ONE SEEMS BRIGHTER AND 
MORE CONTENT. (TS REALLY 











TOM, THE FIRST DAY 
BACK /M 60/NE TO 

















foo. ¥ 


Amo hig ey cetoves 


ParnTasie 


cousSTI- 


Cauice. ([atistone 





| mney GOLLY / WANT TO SHAKE YOUR HAND! THAT AOVICE 
YOU GAVE ME ABOUT ACOUSTY-CELOTEX FOR MY OFFICE CEILINGS 
HAS WORKEO LIKE MAGIC! (FEEL LIKE A MILLION, MY OFFICE 
FORCE HAS PEPPED UP SURPRISINELY- WERE ALL ON OUR TOES 
AND WERE DOING SWELL! HOW ABOUT A LUNCH ON ME? 


“HOW ABOUT SOME QUIET IN YOUR OFFICE? 


F you are one of the thousands cf 
executives who have “grown up” 
in a noisy office, you probably are 
unaware of the actual cost of every- 
PERMANERT 


EERSTE 
OTHER CELOTEX ACOUSTICAL PRODUCTS: 


ApsornBex 








day clatter and clamor. Yet care- 
ful study shows that wosse can add 
as much as 12° to overhead! An 
item worth looking into, isn't it? 

So get a Free Noise Survey of 
your othce now! Call your Celotex 
Acoustical Distributor. He's listed 
in your phone book—or address 
The Celotex Corporation, hicago., 

Remember, Acousti-C elotex 
can be applied right over present 
ceilings without interrupting 
othce routine, 
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J. C. Albright from U. S. Weather 
Bureau Statistics. Data include dry bulb. 
wet bulb, and dew point temperatures of 
200 cities, plus figures on sunshine, wind, 
and other weather factors which might 
affect air conditioning, food manufac- 
turing, etc., $3. 


Photograph Insurance 


MANUFACTURERS DESIRING 
of their products in use in other manu- 
facturers’ plants must often rely on local 
photographers. Local photographers are 
not always experienced. Therefore, when 
Reliance Electric & Engineering Co., 
Cleveland, wants photographs of its 
motors in action, it sends to the photog- 
rapher along with the order a simple in- 
struction booklet with reproductions of 
nine pictures typical of the kind that is 


photographs 


wanted. 


Tool Bit Test Results 

BerorE MARKETING its new Rexalloy 
cast tool bits, Crucible Steel Co. of 
America, 405 Lexington Ave., New York, 
gave them thorough working tests in 
regular production in a variety of plants. 
It was already known that the cast, non- 
ferrous alloy of cobalt, chromium, and 
tungsten would “run hot” at tempera- 
tures of 2,000 deg. F. without deleterious 
effect upon its hardness and cutting 
ability. It is now known as a result of 
the tests that safe cutting speeds and 
feeds materials are as fol- 


low s: 


for various 


Speed in Feed 
Ft. per Min. Inches 
300 0.125 
140 0.0338 
100 0.025 
250 0.0383 
800 0.030 
250 0.015 


Material 
Cast Iron 
Steel castings ......... 
SAE 3140 (300 Brinell) 
Cold rolled 
Copper 


Stainless Steel (18-8) .. 
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British Boom Aids Metals 


Inflationary possibilities of situation in Eng)ani 
promise to become an increasingly important factor jy 
American economy, particularly commodity markets. 


BrITAIN’S WAR-AND-BUSINESS boom has 
had a positive influence on prices of 
metals in the last few days, and it 
promises to become a more and more 
important factor in American economic 
thinking in the months ahead. Indeed, 
there are inflationary characteristics to 
the situation in England which could 
not but be reflected in the United States 
and Canada were they to become pro- 
nounced. 

Business Week forecast on June 10 
(p46) and June 17 (pp48 and 52) the 
situation which was boiling up in Britain. 
Now it develops that June business in 
“the tight little isle” came within a 
shade of 1937's all-time high; conscrip- 
tion and reemployment have cut unem- 
ployment to the danger point (5% is 
widely considered a necessary 
of labor); production capacity in Eng- 
land can’t supply demand, and orders 
been diverted in substantial vol- 
both Canada and the United 


reserve 


have 
ume to 
States. 

When demand for goods, backed by 
ample credit, begins to outrun produc- 
tive capacity in any country, the ground- 


work for inflation is laid. If buy 
gets more buying, thereby accen! 
the under-production, inflation is 
way. When demand spends itself 
in raising prices and not at all 
ing more production, inflation ex 
Now it is clear that Britain 
yet traveled far along this spira 
true that productive capacity 
inadequate—especially in view 
probability that armament ord 
not reach their peak until the 
quarter of this year. On the othe: 
the British pound sterling has e1 
a Gibraltar-like stability around 
ever since early this year 
p38); prices of commodities hav 
risen materially in England, and 
raw materials are at levels whic! 


(set 


underpriced for any time of norma! 
trial activity; supplies of most cor 
ities are anywhere from ample to s 
abundant; the British government 


a position to exercise almost war-t 


control over the domestic econom 

Under the circumstances, consci« 
analysts will be slow to concluck 
England faces an inflation which t 
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have wide repercussions. By the 


token, it probably will be the better 


S f business wisdom in this country 
+. keep a weather eye on the pound’s 
a nship to the dollar and the action 
of commodity prices in the London mar 
ket as well as at home. 


Thus it is that increased activity at 
wivancing prices in the metal markets 
ntitled to a trifle more attention than 
ictual markup in quotations justifies 
1 tself. Only a few weeks ago, copper 
was going begging in the United States 
t 10¢ a Ib. France, England’s out 
tanding ally, jumped into the market 
for some 50,000 tons of the red metal. 
The official quotation in this country 
advanced to 10}¢ a lb., then to 10%¢, 
| finally to 103¢. Domestic consumine 
industries bought hand over fist, order- 
ng more than 182,000 tons in July (com 
yared with current consumption of be 
tween 50,000 and 60,000 tons a month) 

In lead and zinc, London prices for 
months had been holding the lid on do- 
mestic markets. In the last few days, 
owever, prices abroad have edged up- 
ward, permitting domestic advances also 
Lead has twice been advanced in this 
country, going from 4.85¢ to 5.05¢; zine 
has gone from 4.50¢ a lb. to 4.75¢ in 
two jumps. And domestic orders have 
wen attracted in volume. 


Push Package Stocks 
Brokers offer a small bundle 


of securities to investors and 
speculators, 


IN THESE DAYS when the brokerage bus- 
ness falls "way short of what it’s cracked 
familiar 
“package stocks” are making a signifi- 


ip to be, the more or less 
cant comeback. The idea is earning a lit- 
tle direct revenue for its various sponsors, 
and the brokers who are pushing it hope 
they will find some new 
regular commission business in stocks. 
New York Stock Exchange 
houses now are actively engaged in the 
vending of “packages.” Two of them— 
Alexander Eisemann & Co., and Jackson 
Bros., Boesel & Co.—have been busy at 
it for some time. The third—Hirsch, 
Lilienthal & Co.—launched “Hirlico Di- 
versified Portfolios” this week. 

Package plans employed by these firms 
are essentially the same, although there 
are minor differences which are handy 


customers for 


Three 


sales purposes. Basic plan is to offer 
e investor (or small-time speculator) 
package made up of five shares each of 
10 stocks, all listed on the Big Board. 
rhe house sponsoring the plan usually 
agrees to buy the shares at the opening 
e or at the closing price, depending 
when the order was received. The 
ver of the package is charged the 
sular odd-lct commission plus the 
a package minimum markup pre- 
bed by the New York exchange. He 


= 
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NEW tat 


To be dared Augus: 


Price 105'2% and 


E. W. CLARK « CO 


‘ 


LAZARD FRERES « CO. 


TUCKER, ANTI 





$95,000,000 


First Mortgage Bonds, 3'2% Series due 1969 


be 


PENNSYLVANIA POWER & LIGHT COMPANY 


accrued interest 


$28,500,000 


COFFIN « BURR 


LEE HIGGINSON CORPORATION 


{ONY «2 CO 


42% Debentures due 1974 


oe * 
Price 104% and accrued interest 
‘ 
SMITH, BARNTY « CO THE FIRST BOSTON CORPORATION BONBRK MPANY 
HALSEY, STUART & CO. IN HARRIMAN RIPLEY « CO MELLON SECURITIES CORPORAT 
BLYTH « CO, IN« LIDDER, PEABODY « CO C. LANGLEY « 
SHIELDS a CO UNION SECURITIES CORPORATION WHITE, WELD «a CO 


HARRIS, HALL & COMPAN’ 


NE «a WEBSTER AN BLAME T 














LIABILITY W2NYS™. 


Most property owners and contractors know 
they may be liable for bodily injuries or 
damage to property of others occurring on 
their premises or by reason of their 
operations, 

What may not be realized is that liability 
Sup pe edly de legated or" passed off” to sub- 
contractors doing work that is sublet, often 
rebounds like a boomerang upon the unsus 
pecting owner or contractor 


Many court decisions have held owner or 





contractor 


claims 
The gr 


re sulting 


CONTRACTORS 


PROPERTY 
tection is 


American 


liable 


Thev, as well b-contra 


it single safeguard unst 


from such suits is OwNers’ « 


PROTE¢ EF Lia , ‘ 
DAMAGE INSURANCI This pr 
written in policy { hee fi 
Surety and New York ( 


Con panies 
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can sell all or any of the shares on the 
open market any time he likes 

Those who sponsor the packages 
choose lists of stock which are diversi 
fied in their appeal. One recently adver- 
tised a “New York World’s Fair pack 
age” and it is customary for them to have 
a low-price package, a high-yield pack 
age, a prominent-company package, a 
speculative-appeal package, and so on 
They change the composition of the 
packages’ contents from time to time. 
The idea obviously is to have a package 
that appeals to every taste and possesses 
qualities which are adjusted to various 
pocketbooks. Thus the salesman has 
something to talk about with 
anybody he may approach. In order to 


almost 


get the widest market, package sponsors 
sell through dealers in many cities aside 
from those in which the firm has offices. 


There’s a Way of Checking Up 

There are from these 
stock exchange firms which sell pack- 
ages. In fact, a few fly-by-night con- 
cerns brought the business many black 


houses aside 


eyes in the post-1929 years. Therefore 
the Big Board regulates its members in 
the business, particularly on their com- 
missions and markups. And, as the buyer 
of a package from a Big Board member 
gets listed shares, he can tell with a 
little figuring just exactly how much he 
is pay ing for the sellers’ services 

Sponsors of the plans hope that pack- 
age sales will get more people interested 
in stocks. They figure that they don’t 
really make much money on the pack- 
ages themselves (especially if they ad- 
vertise and help cooperating dealers with 
promotional material). What they really 
want is to educate a few more customers, 
develop a little more round-lot commis- 
sion trading, and build better and 
broader markets in stocks. 
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THE MONEY TRIANGLE 


Exchange Rates in Per Cent of 1929 Gold Parities 
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Long-Term Bear 


Tuts week the International Institute of 
Agriculture at Rome burst forth with 
its analysis of the world wheat situa- 
tion—and confirmed what every grain 
trader, flour merchant, and miller long 
knew (BW—Jull5’39,p16). The world 
this year will have on hand more wheat 
than it could possibly use. Not merely 
will production be one of the largest of 
the past two decades (exceeded only by 
last year’s 4,555,000,000 bu.), but the 
institute goes on record as a long-term 
bear. The world will have so much wheat 
on hand, the institute predicts, that the 
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average period of service of over a third of the personnel of these 
divisions is 22 years and that of the entire group almost 14 years. 


CHICAGO, 201 SO. LA SALLE STREET 
AND OTHER PRINCIPAL CITIES 


JUDGMENT of new issues, preliminary to 
purchase and subsequent recommendation to clients, is the 
responsibility of our Corporation and Municipal Buying Depart- 
ments. The training and experience of members of these divisions 


is suggested by their service records with this organization. The 























NEW YORK, 35 WALL STREET 





HALSEY, STUART & CO. Inc. 








markets will be glutted with the , 
for at least the next vear, possibl 


two. 


Values, Then and Now 

BACK IN THE ROARING 1920's, the n: 

of the big speculators were somet 

to conjure with in the stock mark 
That had something to do with the ast 
nomical prices which Baldwin Loc: 
tive stock attained when the late A: 
thur Cutten (of grain market fam: 
and Detroit’s fabulous Fisher brothers 
formed a little pool to run it up 
went pretty nearly to $300 a share, s 
has gone through the _ reorganiza! 
wringer). Big factor in the runup \ 
talk of Baldwin selling its Philade}; 
property, vacated when it moved 
manufacturing to the outskirts of 
Quaker City. No estimate was too hig 
on the value, no talk too extravagant! 
regarding potential buyers. These days 
the real estate is carried on the books 
at $3,500,000. This week a city block 
of it was sold to Lit Bros. (department 
store) for a warehouse, and it broughit 
not the millions of the 20’s but a tidy 
337,500, nonetheless. 


Some Baby, Baby Bonds 

In 1935 the Treasury sired its first litter 
of 3% baby bonds, inserted full-page 
spreads in national magazines to pre: 
their merits to investors of moderat 
means. Today those small investors, + 
whom a 2.9% yield on government bo! 
looks pretty good, need no such ad\ 
tised lure. For, as figures for the fis 
vear ended last June show, purchases of 
baby bonds by these investors account 
for 684,495,389 of the $3,274,000,000 
debtedness the Treasury incurred. Dur- 
ing the present fiscal year, baby bor 
are expected to furnish some $800,000,() 
of the $3,300,000,000 the Treasury fg- 
ures it will have to borrow. 
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FOREIGN TRADE + INTERNATIONAL AFFAIRS + FOREIGN INDUSTRY 








Europe Counts Its Manpower 

With 8,000,000 men under arms and factories 
operating near capacity on war orders, industry faces a 
labor shortage, bottlenecks in production, and the threat 


of state control over labor. 


BriraAIN AND France are having the best 
summer business in two years, except 
for the paucity of American tourists, but 
a cloud hung over the resort throngs 
who were celebrating the annual August 
bank holiday last week. 

On Aug. 15, European armies will 
reach a peak of more than 8,000,000 men. 
Britain’s full battle fleet will maneuver 
at home and in the Mediterranean. Ger- 
man troops line the Polish border. Mos- 
cow has more than a million men under 
arms along the frontiers between Lenin- 
grad and Odessa, Italy’s summer man- 
euvers have ended with a defense against 
an imaginary French invasion of the 
rich agricultural and industrial Po river 
valley, but Italian troops remain massed 
at their posts. 

Fresh alarm is stirred by the Ger- 
mans. Troop movements are strikingly 
like those of last summer. And the acrid 
press and radio campaign against War- 
saw that was resumed in Germany this 
veek has all of the earmarks of the 
pre-Austria, pre-Sudetenland, and_pre- 
(zechoslovakia coups. 


Industry Drives Up Output 


This accounts for the lull in stock mar- 
ket activity abroad, on the one hand, 
and the step up in commodity buying— 
particularly in the metals. It accounts, 
too, for soaring industrial production, 
even during the normal summer slack 
period, and forces into the forefront of 
the business picture the whole problem 
of full employment. Germany’s labor 
shortage is already acute (the govern- 
ment this week appointed a czar for the 
coal industry in an effort to force fur- 
ther rationalization and a greater out- 
put); in Britain and France a shortage is 
mminent. 

While the British have set up, in their 
Ministry of Supply, the authority to con- 
script labor, and to control prices and 

tput, British business is beginning to 
« concerned over the prospect that this 

thority will not be exercised except 
time ef actual war and that, conse- 
juently, the competition for both labor 

d raw materials which may become 

rious before the end of 1939 will set 

stage for a large-scale inflation. 





The Economist, of London, sums up 
concisely the situation and the prospect: 

“British business activity is within two 
points of the highest figure it ever re- 
corded. Employment is higher than at 
any previous time. This general rise in 
activity is not by any means limited to 
the armament industries (widely though 
their net is now spread); it is affecting 
the majority of the industries and most 
of the regions of the country. 

“The cause of this very rapid increase 
in industrial activity is the gigantic de- 
fense program, which is now estimated 





Outlook 





Wide World 
With the appointment this week of 
Dr. Henry F. Grady (above) to suc- 
ceed Francis B. Sayre as Assistant 
Secretary of State, increased activity 
in U.S. trade agreements moves up 
into the foreign business outlook. 
As head of the Tariff Commission, 
Dr. Grady was one of the principal 
figures involved in all U.S. reciprocal 
trade agreements, is expected to 
start trade negotiations shortly with 
several countries—one of the first 
and most important of which will 
be Argentina. Negotiations will prob- 


ably open this month. 
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to cost more than 83.500.000,000 in the 
current year. The total expenditure of 
the Exchequer 
vear will be at least $7,125,000,000; six 
years ago it was only $3,440,000,000, In 


expenditure, which 


national treasury) this 


short, government 
was already approaching one-fifth of the 
w“ hole national income, has been do ible i 
in six years, most of the increase being 
concentrated in a small period. And at 
least $2,500,000,000 of this year’s ex 
penditure is to be borrowed. 

“When there are no more unemployed 
resources of labor or capital of the 
varities required, a further increase in 
the State’s activities can be secured only 
by a restriction of all other activities 
This can be brought about by an in 
crease in taxation, which would reduce 
consumption. Or by direct requisitioning 
of supplies. Or, by allowing prices to rise 
and thus to curb consumption. This is 
inflation.” The complaint of The Econo 
mist is that inflation is developing in Eng 
land, intentionally or not. If it comes, 
business in the United States will soon 
feel the effects, too. The warning is out 
in Europe 


Reich Tries for Barter Deal 


Germans are in the Washington for 
eign trade picture this week. Represen 
tatives of the Berlin government who 
have been in this country for some time 
attempting to negotiate a deal in which 
German goods, now on the United States 
tariff free list, would be bartered for 
shipments of American lard and cotton 
seed. Fate of the deal will be sealed 
within a few days. Approximately 815 
000,000 of goods on each side are in 
volved. 

Despite the fact that Germany is on 
our tariff “black list,” the pending deal 
has really been under discussion for much 
longer than a year. It started in the 
Middle West where the packing com 
panies who process lard and who claimed 
to be acting in the interests of the hog 
farmers who formerly sold thousands of 
tons of lard to Germany worked up a 
deal a year ago bartering lard for Ger 
man wine and non-dutiable farm equip 
ment. It fell through, though on the Cal 
ifornia coast a considerable volume of 
business has been transacted along thes¢ 
lines. Germany is heavily dependent on 
foreign supplies of most kinds of fresh 
fruit and edible fats, and before the 
World War was the United States’ largest 
market for lard 


Washington Holds Aloof 


Henry F. Grady’s announcement at thi 
time he became Assistant Secretary of 
State that he saw “little or no possi 
bility of the United States reaching com- 
mercial or economic agreements with 
Germany or the other totalitarian pow- 
ers,” certainly indicates that Washing 
ton is unlikely to open discussions soon 
for a more formal agreement with the 
Reich It probab's 


indicates, too, that 

















40: Business Abroad 


talk of a new trade agreement with Japan 
to replace the one which terminates in 
January is premature. Mr. Grady was 
formerly head of the Tariff Commission 
and is believed to have been assigned to 
his present post in the State Department 
because of his expert knowledge of inter- 
national trade problems, and because 
there is to be intensified activity in the 
trade agreements field in the immediate 
future. 

\ final commodity deal believed to be 
in the offing is tied in with the govern- 
ment’s program of laying in emergency 
reserve supplies of raw materials which 
this country must import from abroad 
and which might be temporarily cut off 
in time of war. 


Soviet Contribution to Reserves? 


The War Department is known to 
favor building up a supply of manganese. 
Some people believe that it will account 
for the expenditure of one-half the $10,- 
000,000 which has been appropriated 
so far to build up stock piles of raw ma- 
terials. The hurried trip to Moscow of 
Soviet Ambassador Oumansky may be 
connected with this plan, for the Rus- 
sians have large quantities of high grade 
manganese ore and are eager to sell it 
in larger quantities to the United States. 
They are reported even to have offered 
to increase their already large machinery 
purchases in the United States if this 
country agreed now to place an order for 
manganese reserves. 

Bankers familiar with the large Soviet 
gold output and who have talked re- 
cently with high Soviet officials in Mos- 
cow are not surprised at the announce- 
ment that Moscow is making a Joan to 
the Chinese government. Russians Jook 
Chinese 
Japan’s aggression as one way of weak- 
ening the Japanese position further north 
where it directly affects the Soviets. For- 
mer Foreign Commissar Litvinov re- 
flected official Russia’s attitude when he 
said to Bustness Week in Moscow in 
April: “If the United States is opposed 
to Japanese aggression in China, why 
did it limit is financial aid to the Chung- 
king government to a loan of a paltry 
$25,000,000?” 


on continued opposition to 


Labor Straitjacket 
Bertin (Cable)—Each week more of 
Germany's industrial effort is focused on 
the labor shortage—a_ situation that 
sums up the German internal economic 
predicament. The Reich is determined to 
increase production by greater rational- 
ization of industry even if it means still 
further subjugation of private enterprise 
to the state. 

The decree last week creating a vir- 
tual dictator of the coal industry to 
alleviate the labor shortage and increase 
output is a step in this direction. Al- 
though the Reich has had a surplus 


supply of coal for export in recent years, 
the frantic scramble to develop syn- 
thetic industries has absorbed increasing 
amounts of the annual production. With 
demand beginning to exceed supply, and 
the prospect of the Hermann Goering 
steel works using great quantities of 
coke next year to smelt low grade ores, 
Germany must increase the output per 
man per shift or abandon hope of com- 
pleting the Four-Year plan. 

One method of attracting more work- 
ers to the coal mines will be to offer 
special inducements of the best food, 
improved housing, and a generally more 
privileged position than workers in other 
industries. On the other hand, by de- 
cision of the German courts, leaving a 
job important to the state has become 
a criminal offense. Finally, the arrival 
of German authorities in Sofia, Bul- 
garia, to enlist 10,000 workers for the 
iron industry may open another labor 
source. 

The restrictions on gasoline sales in- 
troduced recently are not believed to ini- 
tiate any permanent rationing of motor 
fuel, but are intended as a safeguard that 
filling stations are amply equipped to 
supply motorized military units during 
the summer war maneuvers. It is sig- 
nificant that motor fuel imports rose 18% 





Amtorg’s New Chief 





Konstantin I. Lukashov (above), is 
the new head of Amtorg Trading 
Corp., the Soviet buying agency 
which handles nearly all orders for 
American goods. Last year Soviet 
purchases from the U.S. came close 
to $70,000,000, and the Soviet-Amer- 
ican trade agreement, renewed this 
week, guarantees purchases here this 
year of at least $40,000,000. Renewed 
buying of machinery on a large scale, 
however, is expected to boost this 
year’s business to the high level that 
was attained last year. 








Business Week - August 12. 


in the first half of 1989 over the 
period last year, in spite of the sp 
ular progress made in synthetic g: 
production. 


Paris Removes Quotas 


Paris (Cable)—From the chaoti 
ness conditions of a year ago unde 
Popular Front, France has succes 
worked into the smooth running 
omy envisaged by the Reynaud d 
laws issued this April. Business n 
is high, and the French are increas 
confident of defeating the Axis yx 
in the present bloodless economic w: 

One principal reason is the dra: 
reduction in the unfavorable trade 
ance. The deficit was only 7,769,000 
francs for the first seven months of 
compared to 10,530,000,000  franes 
the same period last year. Exports 
creased by +,.675,000,000 franes, the 
rise in several years, while imports 
by only 1,913,000,000 francs. 

Confident that this situation w 
continue, the French government 
announced the experimental remov: 
the vexatious quotas on 60 commodities 
While this action was accompanied 
the warning that the quotas would 
reestablished in case of dumping, 
government may eventually take u 
consideration the removing of quotas « 
the 240 articles still under that syst 
Regular tariff rates still apply. Aband 
ment of quotas means junking a « 
plicated system of import licensing w 
the French instituted at the begin 
of the business recession. 


Capital Loses Its ““Timidity”’ 


Business was also encouraged by 
report of the Finance Minister showing 
that for the seven months that the coun- 
try’s finances have been under his « 
trol, capital has been repatriated in spi! 
of international tension, and the g: 
reserve in the Exchange Equalizat 
Fund is large enough to allow the 
of 5,000,000,000 frances to the Bank of 
France. Industrial production in J 
reached the 1928 level, the demand for 
the May defense loan has been so grea! 
that the Treasury will cut the interes! 
rate from 4% to 3.5%, and unemp! 
ment has decreased to a new low. 

The transition to a war economy 
had the inevitable effect of raising 
cost of living. But rising taxes are be 
shaped to curtail consumer demand 
those lines which might be converted for 
the present emergency into the prod 
tion of war supplies. The luxury bu: 
ness is not to be neglected complet: 
for it is the backbone of French exyp« 
which must be maintained if France is 
pay for its enormous raw material 
ports. The present low foreign exchar 
value of the franc gives the country a 
price advantage in world markets which 
it did not enjoy before devaluation. 
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CANADIAN BUSINESS 
Trade trends in the Dominion, by regions, showing comparison of 


first half of 1939 with same period in 1938. Business activity in the 
Dominion as a whole was 1.5% higher in June 1939 than June 1938. 
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($000,000 omitted) 





° British Prairie 
Columbia Provinces Ontario 
1939 % 1939 % 1939 % 
Value Change Value Change Value Change 
Construction Contracts 39 —I16 64 —20 0.1 22 
($000,000 omitted) 
Electric Power Output 952 0.4 1,118 10 4,864 ( 
(000,000 KWH omitted) 
Employment ....... 102 1 96.6 3 110.4 2 
(1926= 100) 
Bank Debits ... : _ 986 +10 2,004 - 9 6,890 1 
($000,000 omitted) 
Insurance Sales cheseeneantenes 16.0 —1 24.4 +9 87.8 1 


Maritime 
Quebec Provinces Total 
1939 % 1939 % 1939 “ 
lV alue Change lalue Change Value Change 
28.1 12 1.9 $2 843.4 - 3 
7,393 il 15 - 1 13,74 8 
115.3 1 104.3 5 108.8 1 
4,942 5 310 1 15,132 4 
50.4 — 1 13.0 Unch 190.6 1 








Canada’s Busines 


s Outlook Bright 


Despite low wheat prices, Dominion sees good 
business ahead, boosted by Europe’s war orders, influx 


of new industries, and soaring exports. 


Orrawa (Business Week Bureau) —Can- 
adian disappointment this week over the 
weak prices for wheat, in a year when 
they have a record crop, was pushed into 
the background by more cheerful business 
indicators and by six months’ trade fig- 
ures, just released. The Dominion, it 
seems, is doing better businesswise than 
{ was a year ago, and the prospect for 
further improvement this fall is bright. 

\ small oil boom in Alberta, a continu- 
ing influx of refugee industries from Eur- 
ope, a growing stream of war orders from 
Britain and, recently, from France, make 
the outlook for the last two quarters of 
1939 good. 

The influx of orders and business from 
Europe is responsible in part for the con- 


struction boom which is apparently get- 
ting under way. Mining production 
jumped nearly 8% over a year ago. Steel 
production has slackened slightly during 
the summer but the three big Canadian 
heavy steel plants are busy. Export de 
mand has kept forestry industries, espe- 
cially on the Pacific Coast, exceptionally 
busy. Newsprint plants in Quebec and 
Ontario are benefiting by increased con- 
sumption in the United States. Electric 
power production is up 8% for the half 
year. 

Export trade showed some striking 
gains this spring. Since imports declined 
at the same time, the trade balance in 
Canada’s favor amounted to $150,000,- 
000. Trade returns do not indicate that 


the improvement in exports is due in any 
substantial measure to the terms of the 
new pact with the United States. Sales 
to Britain have been increasing, as well 
as sales to the United States of commodi- 
ties not affected by the treaty. 

This month Canadian companies will 
distribute more than $7,000,000 in divi- 
dends, about 10% more than in August a 
year ago. 

Through the government’s guarantee 
price system, wheat growers will escape 
the full effect of the declining world prices 
but the federal treasury will be nipped 
for upwards of $100,000,000 under the 
guarantees for the two years 

The tourist business, normally heaviest 
in August, appears not to be living up to 
earlier expectations. 

New interests, under the name of 
Anglo-Dutch Refining Co., Ltd., 
shortly acquire a leading Canadian sugar 
refining company, the Acadia Sugar Re- 
fining Co., Ltd., of Nova Scotia. Direct- 
ors of the Acadia company, refusing to 
reveal identity of the individuals behind 
the Anglo-Dutch company, have asked 


may 
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INDIVIDUALLY ENGINEERED 
COMBUSTION EQUIPMENT 


Todd Service comprises the 
design and manufacture of 
the correct size and type of 
combustion equipment for 
each specific type of com- 
mercial, industrial or marine 
boiler, fired by liquid fuel 
or gas. 


Our engineers are always 
available without obliga- 
tion for an impartial survey 
of combustion phases of fur- 
nace operation. 


TODD COMBUSTION EQUIPMENT, Inc. 


Division of Todd Shipyards Corporation) 
601 West 26th Street, New York City 


New York Mobile 


Galveston Seattle Le 


New Orleans 
ndon 





Buenos Ares 


We have available accurate informa- 
tion about the industrial situation in 
Southern California. Address inquiries 
concerning locations, raw materials, 
labor, markets, power, costs, prices, etc 
to our Industrial 
Power Department. 
An Industrial Sur- 
vey and Map of 
this area will be 
sent on request. 


SOUTHERN 
CALIFORNIA 


Sn Ut L70 


601 WEST FIFTH STREET-LOS ANGELES 
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NEW BOOM? 


Canadian Industrial Construction 
Nears New High 


(3-month moving overage of controct awards 
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Though still lagging behind prosper- 
ous 1937, Dominion industrial con- 
struction is a factor in the strong up- 
turn of business. Refugee industries 
from Europe, and plant expansions 
to handle European war orders will 
continue to boost fall business. Be- 
the 


nounced a 


government has an- 


or 
107 ¢ 


sides, 


income tax credit 


based on the cost of pla nt expansions 


made before April, 1940. 


for approval of shareholders to a decision 
to sell the company for $3,000,000, of 
which one-half would be payable in cash 
and one-half in 6% 15-year redeemable 
debentures to be issued by the purchasing 
company. Other Canadian refinery com- 
panies have denied they are involved in 
the purchase of the Acadia company. 
Stock of Acadia Sugar has been closely 
held, with the majority of the shares 
owned by Glasgow (Scotland) and Nova 


Scotia interests. 


Making Sure It’s “All-Wool” 


Commodity standards are becoming an 
issue in the Dominion. Contending that 
much of the woolen hosiery sold in Can 
ada, and stamped “all-wool,” contains 
from 10% to 15% cotton, Canadian Min- 
ister of Trade & Commerce Euler, exercis- 
ing for the first time the power vested in 
the Dominion Trade & Industry Commis- 
sion, in 1935, to establish commodity 
standards, has decreed that hereafter ho- 
siery marked “all-wool” must contain at 
least 97% wool by weight. The new rul- 
ings were made on the recommendations 
of the Canadian Woolen and Knit Goods 
Manufacturers Association, which pro- 
posed a basis for standards in various 
fabrics. The regulation becomes effective 
Feb. 1, 1941. 
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Over and Over Again 
UCH HAS BEEN SAID about that “age 
leadline, that the Monsanto Chem- 
cal Co recently checked up its own 
ictice in the matter of employee ages. 
Its findings appear in the July issue of 
“Monsanto Magazine”. 

It appears that 34% of the employees 

ts ten plants in the United States 
are above the 40 deadline. In some of its 
older plants the ratio rises to 60% and 
66%; and, as the company points out, 
it is in a new industry and only four 
of its ten plants date back before the 
turn of the century. For comparison note 
hat of the country’s total male popula- 
tion (over 15) only 42.5% are over 40. 

Its current policy is indicated by the 
fact that, during the recent recession, 
only 72 men over 40 were laid off. That 
was 8.6% of the total lay-off. But when 
business began to pick up. it hired (June 
1988 to March 1939) 98 men over 40. 
That is, 30% more older men were re- 
cently added than were laid off during 


so 


the recession. 

According to the U. S. Census only 
of the males over 40 are unem- 
“over 40s” consti- 


39.6% 
ployed, whereas the 
tute 42.5% of the male population. This 
would indicate that industry as a whole 
does not discriminate against the older 
worker as has been charged by its critics 
Such contributions of data by individ- 
ual companies are important because 
they provide specific and concrete evi- 
dence to support the general figures. 
They are a follow-up: they make for re- 
iteration. One weakness in the efforts of 
to educate the public is the 
to assume that once error has 
been exposed, truth has estab- 
lished. Nothing could be further from the 
fact. The critics of business know that. 
They never chance to add an 
item here or cite a case there to but- 
tress their criticisms. Even when their 
contentions are wholly disproved on the 
hest of authority, they do not despair. 
Always they can scrape up a few more 
grenades and resume the attack. There 
will be those of the public who did not 
see the refutation and still are suscep- 
tible. There will be some new stories, 
also false perhaps, but useful if they were 
not specifically covered by the answer. 
Then, too, there always is chance to 
smear the authority. And so the fight 
keeps alive an issue that apparently was 
sposed of once and for all. 
his matter of public education is not 
me-time shot; it is a continuing cam- 
en. Business is not addressing a mass- 
eting, it is trying to talk to a parade. 
No point ever is disposed of; tomorrow 
will crop up in another form. No 


industry 
tendency 
been 


miss a 


criticism ever is answered; always there 
is someone who didn’t hear. No case ever 
is proved; rebuttal is eternal. Patience | 
and persistence must be added to eternal 
vigilance as the price of security. 

Sometimes we hear tell of the “court 
of public opinion”. That’s a bad meta- 
phor. Public opinion is no “court” as | 
the business man understands the term; 
he had better not think of it in that | 
light. There’s no expert and impartial | 
bench. There’s no selected and qualified 
jury. There are no rules of evidence 
There are no precedents and no verdicts 
that are valid for more than the moment 
The business man who thinks of submit 
ting his case to public opinion on such a 
basis is betrayed by 
be disillusioned. 

Public opinion does not work that way, 
and he must work according to its rules, 
rather than those of the debating forum 
or the law-court. His critics and oppo 
nents know that very well, so that’s how 
they work. As this becomes better under 
stood, business will make more headway 
in the process of public education 

And there is every why it 
should be better understood, for not a 
bit of it is new or strange. In selling its 
goods, business applies those principles 
every day. Its salesmen cannot work in 
an orderly courtroom under the discipline 
of a learned judge. They must stand in 
the ring, toe to toe against their competi- 
tors, and deal with each situation as it 
comes up. Its advertising men dare not 
say, “We told ‘em all that once; let it go 
at that.” They know that they must tell 
‘em over and over and over again, year 
in and year out, if they are to keep their 
stories fresh in the people’s minds, un- 
dimmed by the distractions of a distract- 
ing world. Its sales managers, if they 
are wise, will not themselves 
that all the dealers “know 


reason 


cons le 
us and our 





line, and are for us.” They know that 
the other fellow never sleeps and that 
if they relax for an instant the cultiva 
tion of their distributors, they may be 
courting disaster. Selling is a continuous 
process assuming a public mind exposed 


every day to new influences that tend to 


wash out the memory of yesterday's 
impressions. 

In selling its goods, business knows 
that is the only way to win its public 
And it is learning that that also is the 
only way to counter the attacks that are 
made upon it. That is why it is so im- 


portant for individual companies, like | 


Monsanto in this case, to persevere in 
laying on the line their own specific 
budgets of evidence to support the posi- 
tion of business as a whole. Thus they 
amplify and reiterate; and these are two 
essentials of successful selling. W.T.C. 








Onit Air 


=" Gonditioners 


Whether an owner, employee, or customer 
you gain from the stimulating healthfulness 
of the place equipped with Frick Unit Air 
Conditioners. 

And you may be sure that this air condi- 
tioning is both dependable and economical! 
Frick Units feature large slow-speed refrig- 
erating machines, water-cooled motors, and 
many other advantages. Quickly installed be 
cause portable. They increase trade. Get de 
tails now from 


FRICK COMPANY, Waynesboro, Penna. 
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The Return of the Profit Motive 


| 
C ONGREss, in the session just closed, dealt rather 
kindly with business. It did away with the hated undis- 
tributed earnings tax; it abated the scheduled 50% 
increase in Social Security taxation for three years; 
and finally, it turned its back on the Administration’s 
spending theory of finding prosperity. 

The first two actions are positive in their impact on 
business for they affect directly the profit and loss 
accounts of corporations and partnerships. But the 
defeat of the spend-lend bill comes under the head of 
“intangible benefits.” It is a legislative decision which 
cannot be measured with mathematical accuracy. 

In that neat way British journalism has of dis- 
cussing The Statist of London 
pigeonholed the spend-lend program as follows: “Be- 
hind the plan is, of course, the belief (1) that the 
stimulating effect of present deficit spending must not 
be withdrawn too suddenly or it will hurt business; 


American affairs, 


(2) that the more money is handed out, no matter by 
whom, the more prosperity there will be—the problem 
being to produce more customers with more money : 
(3) that a much higher level of business activity is 
necessary if the New Deal stands a chance of winning 
the 1940 election.” 

In turning away from the President’s theory, Con- 
gress did not surrender the desire for a higher level 
of business activity, but it did repudiate the idea that 
a higher level of business activity can be attained 
solely and efficiently by government spending: put a 
lot of borrowed money into consumption channels and 


a lot of business will result. 


= are risks in the course Congress has adopted 
—risks that the circumspect business man will want 


to recognize. For many years now, business has been 
doped periodically with injections of government 
money, which not only has lifted the income of ultimate 
consumers, but also has provided orders for steel mills 
and cement plants and textile factories. So, it cannot 
be denied that government spending has been effective, 
even though it may not have been efficient. 

Indeed, there is a sound basis for concluding that 
the business collapse in 1937 was due in part to the 
virtual stoppage of net government spending in the 
spring of that vear (chart page 13). But there were 
other factors, too: high inventories, labor troubles, 
inflationary price advances, and a constrictive Federal 
Reserve policy which impelled banks to sell U.S. bonds. 


The confluence of those causes, rather than a s 
cause, accounts for the sharp decline in business of 
years ago. And when private capital expenditurs 
not cushion the break, quantitative government s} 


ing started in on a tear all over again in 1938. 


‘ 

} ORTUNATELY. in the immediate months ahead, 
ernment spending will taper off; it will not be cut 
(as in 1937). So, industry will be able to adjust 
self slowly to the withdrawal of the injections. | 
this imposes decisive responsibilities. Business leader 
have been insisting that what this country needs is a 
balanced budget in contradistinction to the gover 
ment theory that what the country needs is an 
balanced budget. The Administration argues on 
one hand that government spending compensates 
lack of 
on the other hand, aver that 
deficits freeze private initiative and_ inhibit priy 


private investment: leaders of busi: 


persistent budget 


investment. 

Private spending has a quality unpossessed by pu 
lic spending. It is spending with a purpose 
purpose being profit. It is undertaken when the b 
ness man foresees the possibility of making two 
where only one cent was before; and whenever a bi 
ness man embarks on a program of capital spendin 
for plant and equipment, it is his way of sayin, 
“there are profits ahead.” But government spendin 
is the government’s way of saying that governmen 
must subsidize the profit motive; that there ar 
profits ahead without help from the Treasury. 

Thus, what the action of Congress comes down 
in the final analysis is that Congress has given b 
the profit motive to the business man, and it’s now 
to him to demonstrate that there’s umph in the 


dog vet. 
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